y 1 Pile Fe A Bots ia OT, Wil ME RY OR RD OS RS 


September 4, 1943 


Radiant and Solar 
Heating Postwar 


Advertising Layout 


Insulating Board 
Now Profit 
Opportunity 


Depreciation Facts 














ILLWORK 


for PEACE © 
~~’ 5 or WAR Boog 













“~ 
Lf ~ wate ‘ 
| a WE AMMUNITION 
wae 4 ’ 7 . ya -P Ray 
gob site, \ Poe. BOXES AND WOOD 
Ke! 1 \  . .\ ORDNANCE ITEMS - 
4, a ff j t t \ 3 
/ ee | fy ifs . 
f é eh tel, byt THE STA 
* Ng St.6 by : HERBERT 
ey TT, ¢ ge WILLIAM 
Sy, ef ge AEE G. ca 





E. H. JOl 
L. MORG 
F. P. SCI 
I, B. SIE 
R. Y. KEI 











seo SILBERNAGEE™s¢ 


WAUSAU, WIS 


AMER 


Street, Chieage, LU. Entered as second-class matter Maren 28. 1982 at the Post Offiee at Chieago, Illinois. under the Aet of Mareh 8, 1879. 





[ AMEEICAN LUMBEEMAN, Published every other week by The American Lumperman—Established 1878—OMee of Puplication, 481 South Seon 























Ww 




























THE STAFF 


HERBERT A. VANCE, Publisher 

WILLIAM E.. VANCE, Manager .x 

E. G. GAVIN. Editor 

E. H. JOHNSON, Managing Editor 

L. MORGAN YOST, Associate Editor 

F. P. SCHUBERT, Associate Editor 

I. B. SIEVERT, Associate Editor 

R. Y. KERR, Washington Editor 

F. J. CAULKINS, New England Editor 

|. R. HANNON, Circulation Manager 

W. G. SIMPSON, Advertising Manager 

]. P. AUSTIN, Western Manager 

E. W. CHAPMAN, Eastern Representative 
G. BERT FOSTER, Southern Manager 

L. J. POHLMANN, Mid-west Representative 






































AMERICAN LUMBERMAN, September 4, 1943 


Editorial: 
Management Guidepost 
Heating by Radiation and InSOLation ee 


Number 3 in postwar house series 
A Simplified Method of Advertising Layout. . 
Old Mansion Provides Five Apartments... 
Lumber Salvage 
Dealers Cooperate on War on Besloct.. 


Farm Market Now Ripe for Insulating Board Sales. " 


Do You Know How to Figure Depreciation?. .. 
Washington Calendar 

Building Trends and Influences. 

Front Lines of Research... _. 
Associations and Clubs............... 
Western Pine Association Semi-annual... 
Subhead Topics 

Army’s “Salute to Wood”. 

Government Regulations 

Pearls from Our Postbox. . 

Reports from Lumber Markets 

Lumber Prices and Statistics. . 

New Products and Literature. 

People and Places...... 

Obituaries 


INDEX TO ADVERTISERS, PAGE 66 


PUBLISHED EVERY OTHER WEEK Cs o Ze. Dearborn St., ee 5 
Ill., Telephone, Harrison 4687; NEW K OFFICE: 67 W. 44th St., 

Telephone, Murray Hill 2-2240; WASHINGTON OFFICE: 3901 Cathedral 
Ave.; BOSTON OFFICE: 79 Milk St.; SEATTLE OFFICE: 4463 Stuart 
Bld NEW ORLEANS OFFICE: 822 Perdido St., Telephone Canal 
2604. Terms < = subscription, postage paid: United States and 
Mexico, $3, Canada, $4. All other countries in the Universal Postal Union, $6. Single copies 
cents, except 70th Anniversary issue which is $1. Copies of issues prior to the current year 
available, $1 each. In changing address, give old as well as new address 


COPYRIGHT 1943 BY AMERICAN LUMBERMAN 


SEPTEMBER 4, 1943 





13 
15 
17 


20 
22 
23 
24 
26 
28 
30 
34 
37 
38 
42 
ay 
ae 
46 
48 
51 
53 
54 
58 
62 


Audit Byreau 
of Circulations 


3 
if 





extra protection 





Phi ntlock shingles tnterlock 
against Wind wind - like, this 


where it’s needed... 


Th 
Con 


v4 








Were re-roofing jobs must stand up to stormy weather, 
Flintlock Shingles win. 

They interlock without clips or other devices . . . give 
extra protection against high wind and wear ... save up to 
50% in nails, with a corresponding saving in labor time. 

Flintlocks go on readily over old roofing surfaces. They 
are fire-resistant. They have the consistently high quality 
you expect of all Flintkote products. 

Available in many handsome colors and blends, 
Flintlock Shingles are especially favored for farm re- 
roofing use. 

Profitable to your customers because they save appli- 
cation time, reduce possibility of wind damage and hold 
down upkeep costs, Flintlock Shingles are also profitable 
for you. Stocks are available for convenient delivery. 


THE FLINTKOTE COMPANY, 30 Rockefeller Plaza, New York 20, N. Y. 


Branches at Atlanta, Boston Chicago Heights, Detroit, East Ruther- 
ford, Los Angeles, New Orleans, Waco. 





WHEN WINDS BLOW, FLINTLOCKS HOLD SNUG 


Flintlocks measure 17” x 17”, with sidelap of 31/4”. 
A square of 77 shingles weighs approximately 138 
Ibs. Colors include: Autumn Red, Bluetone Blend, 
Spring Green, Blue-Black, Clover Green, Tile Red. 





_ Hintkore. . Roofing - Siding - Insulation 
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Reports during the early months of this year indicated that retail lumber 
and building materials dealers were showing average declines in total sales 
of about 15 percent compared with the same months in 1942. Later re- 
ports have showed progressively smaller declines, and the figures for July 
1943 show a decline of only four percent below sales figures for July 1942. 


Like all statistical comparisons these figures might prove a number of 
things or they might prove nothing. For instance, in a period when the 
difficulties of doing business are constantly mounting we might expect to 
find a greater number of business mortalities in our own and other indus- 
tries. If the business mortality rate did rise rapidly among retail lumber firms 
in the early months of 1943, it is reasonable to conclude that those concerns 
that went out of business, for the most part, were those who contributed the 
heaviest declines in sales prior to closing their doors. With those firms out 
of later reckonings, no great rise in average total sales would be needed to 
reduce the comparative decline. 


The lumber dealer business mortalities for the early months of this year, 
however, were not great enough to account to any real degree for the more 
favorable comparison between July 1943 and July 1942. 


In the absence of further statistical data, and basing our reasoning entirely 
on close observation of retail lumber yard management since the war began, 
it is our opinion that the continuously declining differences in average sales 
between the summer months of the current and past year is due mostly to 
actually increasing gross sales by lumber dealers in these months. 


It is natural that there should have been a lag in the months following 
Pearl Harbor. L-41 and declining inventories of construction lumber 
changed the whole method of doing business, changed it so radically that 
very few dealers were sufficiently flexible to determine upon and accomplish 
a changeover at once. The difficulty of making a fast changeover was fur- 
ther complicated by the bewildering barrage of new orders that kept appear- 
ing. That situation has become relatively stable in the past six months. 
Government orders come with much less frequency, and we are well 
acquainted with the pattern. Generally, we have come to know about what 
to expect. The result is that retail lumbermen, learning something of what 
to expect of the war, and something about what to do for it and about it, 
have been able to plot courses of operation. 


We know of an area embracing several hundred yards where dealers 
reported increases of ten to seventy percent in gross sales for the first six 
months of 1943 compared with the same period in 1942; one yard in an- 
other section that reported a 65 percent increase; another yard in a third 
section that reported a 27 percent increase. 


We believe that there was a necessary lag between Pearl Harbor and the 
general changeover; that dealers generally have learned the rules of war as 
it affects their operations; that sales, because of specialty selling, are on the 
increase; that we are over the hump on the home front just as we are on the 
military fronts. We look for no easy sledding on the home front, but we 
believe that lumber dealers, like Eisenhower, King and MacArthur, now 
know exactly where they are going, and exactly how to get there. 
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Post-war planning is much to 
the front; takes a thousand forms. 
Better join in, at your community 
level. Get an accurate idea, if pos- 
sible, about shifts of population. 
That’s the number-one item. Will 
your town lose war workers? Will 
former citizens, working elsewhere, 
return ? 
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Expect in the main that busi- 
ness patterns that operated before 
the war will be resumed after the 
war. People will want about the 
same things they wanted before; 
will buy them of concerns fixed to 














serve them. Remember also that 
the individual savings of Ameri- 
cans are enormous. 


| Know what group has the best 
record for saving through bond 
purchases? Men in the Armed 
Services, including especially those 
in foreign service. Their savings, 
on a percentage basis, are almost 
unbelievable. Those boys will have 
something to begin over with. 


Service men will want jobs. So 
will war workers. Part of that con- 
version will have to be big stuff; 
nation-wide organization. But a 
tremendously important part can 
and will be managed in your town 
and towns like yours. Population 
shifts will turn upon jobs. 


Those savings will go to work 
where their owners can go to work. 
Not too soon to look over the town, 
its actual and potential employ- 
ment. Workers are the commu- 
nity’s greatest asset, if employment 
is soundly organized. No time to 
lose on that front. 


War production is getting bet- 
ter; and while manpower continues 
tobe a headache it’s no longer con- 
sidered the toughest problem of the 
business. Neither is the com- 
placent let-down, due to the belief 
that the war is nearly over. Com- 
lacency figures little in retarded 
production. 
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Corporation taxes MAY 
eraised. So also may excise taxes 
1 tobacco, passenger tickets, soda- 


‘ar drinks and the like. Individual 

iicome taxes may be _ increased. 
to Foreed savings (repaid after the 
Le var) have the edge over a Federal 
EON Biles tax (for keeps). 


Food for men doing heavy 
‘ork, a problem under rationing, 
’ being attacked through plant- 
eeding programs; usually noon 
inches. They may get around to 
Oggers yet. But the woods gang 












A page of vital information 
and comment digested for 
busy 


lumber and building 


material executives. 


does get lunches; wants them big- 
ger and of a kind to stick to the 
ribs. 


Efforts to conserve stress 
grades of lumber and timber con- 
nectors have been announced by 
the WPB. Permitted stress loads 
have been increasec. Publication of 
specifications and formulas, for use 
in gov’t-financed construction, is 
promised soon. 


Additions to ceiling prices on 
car-lot, direct-mill sales of south- 
ern pine, predicted in this journal 
two weeks ago, have been an- 
nounced. Amendment 5, RMPR 19. 
Avowed purpose; to increase pro- 
duction by enlisting sales aid of 
wholesalers and commission men. 


Largest tree farm in America, 
more than half a million acres oper- 
ated in Oregon by the Weyer- 
haeuser Timber Co., was formally 
dedicated last month. Efforts of 
this kind, built on scientific prac- 
tice, insure the continuing service 
of our industry. 


Cavaleade of fighting forces is 
touring the timber areas of the 
South. Purpose, to dramatize the 
war importance of wood as a fight- 
ing material. It’s a motorized 
force, armed with modern weapons. 
Service men, invalided home, will 
accompany the column. 


Prices of Douglas fir and allied 
species have been subjected to a 
number of changes. Effected by 
issue of Amendment 2, RMPR 26, 
by the OPA. Effective date, Au- 
gust 24. 


Remember that tax return on 
Sept. 15. Thousands of business 
men, not personally under the with- 
holding provisions of Current Tax 
Payment Act, must file the Declara- 
tion of Estimated Income and Vic- 
tory Tax. 


Two more areas — Southern 
and Florida — have been brought 
under the interim price ceilings for 
distribution yard sales of softwood 
lumber. Amendment 2, RMPR 215. 
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Increase of six dollars a thou- 
sand, all standard grades and items 
of southern hardwood boards, has 
been announced by the OPA. 
Amendment 8, RMPR 97. 


Prospect for more civilian 
goods, during remainder of this 
year, is not so good. Plans for in- 
creased production are in the 
works; but no great amount of raw 
materials can be spared at this 
time. Some domestic durable 
goods, washing machines and the 
like, will be authorized. 


WPB said to be working on 
plans for a shift back to peace- 
time production. Assumes that 
Germany will be defeated first; ex- 
pects at that time to start a not too 
rapid change-back; will speed up 
after Japan is out; expects to con- 
tinue controls for some time after 
both wars end. 


Cost of living has leveled off, 
for the time. Mostly result of 
gardens, harvests. Prospect for 
upward turn in living costs in four 
or five months. How pronounced? 
No one is willing to guess. 


Organized labor is quiet at 
the moment but not satisfied; does 
not believe the upward swing of 
living costs has been licked. Lewis, 
supposed to be in the dog house, 
has gotten much of what he hoped 
to get. 


Plumbing repair and _ replace- 
ment preference rating has been 
raised from A-10 to AA-5 by the 
WPB. Amendment to Order P-84. 
Same applies to heating equipment. 


Lumber production, 1st six 
months of this year, exceeded six- 
teen billion feet. Statement by the 
Lumber and Lumber Products Di- 
vision, WPB. Normal seasonal de- 
crease in production is expected in 
the fourth quarter. 


Homes Use Program, N H A , 
continues to show mounting figures. 
When work is completed on prop- 
erties now being converted, in key 
production centers, the units will 
have passed the 35,000 mark. 
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Heating by 


Radiation and 


lnSOLation 


POSTWAR HOUSE SERIES 


Radiant heating pipe layout at home in Emporium, Pa., one 

of five FHA-insured houses there, each with foundation slab 

installations. All have corrosion-resistant pipe coils spread 

on crushed stone fills with concrete slabs poured over them. 

Wrought iron pipe is used because it expands at almost the 
identical rate that concrete does. 


Close-up view of radiant heating installation, this one at 
Towson, Md. The pipe coils in this instance are laid on one- 
inch strips of Celotex atop the crushed stone fill. The coils 
are then covered with a six-inch concrete topping. 
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The advantages of new developments will af- 
fect the design of the up-to-date home. Many 
of these designs now built are strange to the 
unaccustomed eye, but if the reasoning and basis 
are sound, the design will soon appear logical, 
It is the purpose of this and succeeding articles 
to present the reasoning which influences design, 

The open plan, with flexible living spaces, and 
intimate relationship with the outdoors, brings 
about many problems that only modern methods 
can solve. But, at the same time, many advan- 
tages turn up during the experimenting in soly- 
ing the problems. 

When the plan is opened up many partitions 
are eliminated which brings difficulties in plac- 
ing ducts or pipes for heating. When window 
openings are enlarged to the point where they 
become glass walls the problem of heating in 


the conventional manner is frequently a limit- | 
ing factor in the design. Glass to the floor means f 


that registers or radiators cannot be placed be- 


low to create the blanket of warm air rising in § 


front of the window which mixes with the cooled 
air next to the window. Grilles might be placed 
in the floor, but with the attendant problems of 


cleanliness and losing of small articles, particu- ff 


larly if children are about. 
That the glass area itself can be a contributing 


factor in the heating of the house has long been § 


known, but only occasionally has it been actually 
designed to do this job. Usually the glass has 
been regarded only as an avenue for heat to 
escape. 

A year long test has been conducted in one 
house which was designed to take advantage of 


‘golar heat. The results of this test clearly show 


that large glass areas are not only practical but 
desirable from many standpoints, even in severe 
climates. The house tested was in the vicinity 
of Chicago. Radiant heating was employed in 
the house tested and since the two ideas, radiant 
heating and solar heating, go hand in hand it 
may be well to discuss radiant heating before 
taking up the results of the test. 

Radiant or panel heating, which is heating by 
means of warming the floor or ceiling evenly, 
has made more practical the opening of the plan 
of the house, especially now that the elimination 
of basements has become more widespread. And 
this trend will continue as surveys have estab- 
lished that most dissatisfaction with home owner- 
ship centers about faulty basements, even if such 
trouble is with condensation moisture, which is 
not the result of faulty structure but of the 
very nature of the material. 

The 600 recorded installations of radiant heat- 
ing in this country have provided enough data 
to indicate its economy, efficiency and comfort 
giving qualities, and there is every indication 
that much more attention will be given to it 
when residence construction is permitted to re 
sume. 

One radiant heated home in Pittsburgh, Pa. 
attracted so many visitors that the occupants 
started charging admission, and even this failed 
to dampen the enthusiasm of the curious. 

The installation is comparatively simple. In 
fact, the fundamental principle of radiant heat- 
ing is so simple that the system was used i 
England 2000 years ago. It enjoyed a rebirth of 
popularity in Europe about the time of the first 
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World War, and interest subsequently spread to 
this country. 

The principle involved is to warm the exposed 
room surfaces evenly, so that there are no areas 
which attract more heat from the human body 
than it should give off. Occupants of homes so 
equipped supply heat only for their own body 
comfort. 

Heating engineers know that heat in the home 
is not to warm the occupants, but to warm the 
house so that it will not draw excess heat from 
the human body. Because warmth in a radiant 
heated house is not concentrated at certain 
points, but is allpervading, human comfort is said 
to reach a high point. 

Most common installation of radiant heating 
consists of a series of wrought iron pipe coils 
buried in floors or ceilings which warm the ad- 
jacent panels. These surfaces in turn reflects 
their warmth to all parts of the rooms. Any 
type boiler and any type fuel can supply the 
warm water to the pipe coils. 

The floor coil installation is most practical for 
low cost and medium cost houses. The Federal 
Housing Administration approved this type of 
system in a number of homes built before the 
war. The foundation slab, which contains or is 
immediately above the heating coils, may be 
stained and waxed, or covered with any of the 
conventional finish floor materials. Some re- 
searchers predict that radiant heating may revo- 
lutionize floor coverings. Carpets and rugs are 
now designed to provide warmth; with radiant 
heating they may be ornamental only. 

Successful installations also have been made 
in multiple-story houses, in which best results 
were achieved by means of individual heating 
coils for each floor. 

In the one story, basementless house which 
will have great popularity in the postwar years, 
radiant heating will be economical. Pipe coils 
of corrosion-resistant, easily fabricated wrought 
iron may be imbedded in the concrete foundation 
slab, or located immediately below the slab in a 
fill of crushed stone or gravel. With such an in- 
stallation, engineers say, the home owner would 
have reasonable assurance that his heating sys- 
tem would endure and render satisfactory service 
for the life of the property. 

Another system of radiant heating, wherein 
alr rather than water is the medium of heat 
transfer, involves a network of hollow tile ducts 
placed on sand fill before the floor slab is poured 
over it. An ordinary forced circulation furnace 
moves the heated air through the network to 
warm the floor. The result is comparable to that 
obtained by circulating warm water through pipe 
coils. The air system has one advantage in that 
part of the house, the bed rooms for instance, 
May be heated by the familiar forced air grille, 
as the same circulating air would be of proper 
temperature to heat the room air. In the case of 
a water system, however, the temperature of the 
water is rarely above 100 degrees which would 
hot be hot enough to heat the bed rooms using 
radiators. 

In bed rooms, used only at night and for 
dressing, and with windows open at night, radi- 
ant heating finds its even steady temperature a 
disadvantage. When a warm air grille is shut off 
and the windows opened to let in cold air, little 
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of the furnace heat is lost. But in the case of a 
heated floor slab a considerable amount of heat is 
stored up which takes some time to dissipate and 
it would «all be lost to the outside cold air. Con- 
versely, in the morning the recovery would be 
very slow in the case of the heated panel. Obvi- 
ously, these conditions would not obtain if me- 
chanical air conditioning in sealed rooms gov- 
erned the sleeping habits of the occupants. And 
this may be, in time. 

Probably no design element of the modern 
house has received so much question from the 
general public as the large expanses of glass 
which are an inherent part of the openness of the 
designs. Especially in northern states is the win- 
ter comfort questioned. The facts of the matter 
are that many such houses have been built and 
are eminently satisfactory, not only from the 
standpoint of body comfort but also because of 
the cheerfulness imparted to a room by the per- 
vading winter sun. And as the heating problem 
can be solved, the desirability of large glass areas 
is readily apparent to anyone who sees the com- 
pleted effect. 

A house designed by George Fred Keck, ar- 
chitect, located near Chicago, was chosen for the 





Home in Lincoln, Mass., an example of radiant heating in 

a house of modern design. Heating coils for the first floor 

are imbedded in the floor slab; those for the second story 

are supported on cross-pipes between the joists. Owners 

report that the system operates on 1000 gallons of fuel oil 
per winter. 





With no radiators, no hot or cold air registers, the entire 

floor surface of the radiant heated house is useable. Thermo- 

statically-controlled room temperature approximate body 
temperature, and produces high human comfort. 
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|. Entrance 7. Bed Room. 
2. Living 8. Dressing Hall 
3. Dining 9. Storage 

4. Study 10. Workshop. 

5. Kitchen 11. Auto Shelter 
6. Terrace 


The data resulting from the studies of the house using solar 

auxiliary heating were from the report by Dean J. C. Peebles 

and William C. Knopf, Jr., of the Illinois Institute of Tech- 

nology, and were furnished by the Libbey-Owens-Ford Glass 
Company. 


Photographs of radiant heating installations from A. M. 
Byers Company, Pittsburgh. 
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year long test by the Illinois Institute of Tech- 
nology. As in many of Keck’s designs, the south 
wall is practically all glass. The construction is 
frame, insulated with one inch blanket in the side 
walls and two inches of blanket insulation in the 
ceilings (the house is one story). Aluminum foi] 
is also used in all walls and ceilings. The glass 
walls are of Thermopane, in this case a double 
thickness of plate glass with a dry air space be- 
tween. The heating is by water coils embedded in 
the 4 inch concrete slab floor. The house cost 
$7500. 

The glass walls are shaded by an overhang so 
calculated that summer sun is excluded from the 
rooms but the winter sun can penetrate deeply 
into the room (see diagram). 

The owners, a young married couple, occupied 
the house normally during the test period. No re- 
strictions were placed on their use of the house, 
They entertained guests, opened and closed doors 
and windows, and adjusted the heating facilities 
as they wished. Recording instruments provided 
the data for the report. 

Many variables and unknowns came up during 
the tests, in particular the loss by infiltration 
through cracks which were to have been caulked 
but were not. Also the random opening of win- 
dows could not be calculated accurately as to 
effect. 

Actually, the survey indicates, solar heating as 
an auxiliary not only can offset natural heat 
losses through large expanses of glass but can 
be made to reduce fuel bills, even in climates hav- 
ing sub-zero weather. 

A striking example of this, an incident prob- 
ably amazing to the average householder, is cited 
by one of the report’s temperature charts, tracing 
the results of a sunny day in January when the 
outside temperature ranged from 5 degrees below 
to 17 degrees below zero. The sun-ray heat enter- 
ing the living room automatically shut off the 
furnace at 8:30 a. m. and interior temperatures 
during the day ranged above 85 degrees Fahren- 
heit, at times necessitating the opening of win- 
dows, despite the fact that the furnace was not 
in operation from 8:30 a.m. until 8:30 p.m. 

Part of this excessive heating was due, as the 
report points out, to the fact that the floor area, 
heated by hot water pipes buried into the con- 
crete floor, could not cool off rapidly and thus 
added to the over-all heat in the living room even 
though the furnace had been shut off. The lag 
was of at least two hours’ duration. 

When the winter sun came out, and could pos- 
sibly have furnished enough auxiliary energy to 
heat the entire house, the instantaneous effect of 
the solar radiation was added to the heat in the 
floor. Furthermore, the inside-outside tempera- 
ture control was not responsive enough immedi- 
ately to stop the hot water supply to the floor 
panels. The result of the time lag of the floor 
plus the sluggish response of the controls was 
to raise the inside temperature above the com- 
fort level. Thus the advantage of “free” heat 
from the large window areas in the south facade 
was somewhat useless because “paid for” heat 

from the boiler was already heating the housé 
and could not be shut off. 

While solar or sun-ray heating is regarded 
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as an auxiliary source, in no way dependent upon 
any one type of heating method, it is interesting 
to note the possibilities offered in developing a 
floor construction that could lose heat rapidly 
when desirable. 

The owners of the test house constantly sup- 
plemented the observations as to the general com- 
fort conditions within the house. All were in 
complete agreement that the reaction to in- 
creased sunlight is a plesant one. The owners 
became enthusiastic proponents of solar auxiliary 
heating by means of large window areas. They 
mentioned several times that they had both been 
susceptible to colds before living in this house, 
but had not suffered any colds during the test 
year. These comments are recorded as given, 
but no scientific support for them can be deduced 
from the instrument records. 

They found the basic design of the house and 
the use of the large window areas eminently sat- 
isfactory. They enjoyed the extra ‘free’ natural 
illumination those windows afforded, the pleas- 
urable sense of basking in warm sunlight on cold 
winter days, and the sense of spaciousness at- 
tributable to the broad outlook through the entire 
south facade of the house, and said, “Those who 
are there in spring or summer months are de- 
lighted with the views through the transparent 
walls, and those who have been there on a win- 
ter’s day or night have been treated to a rare 
sight—a ring side seat at a blizzard, but in warm 
comfort.” 

The performance of the house in the summer 
is also of considerable interest. On one July day 
when the outside temperature rose to 100 de- 
grees, the living rooms on the south rose to 98 
degrees, but the bathroom on the north side of 
the house was only 84 degrees at its warmest. 
This difference should be expected as the insula- 
tion value of the double glazed sash is less than 
one-fourth that of the walls, and the bathroom 
window is small. Thus the glassed-in area is not 
as effective a barrier to the outside heat as the 
walls, even though the sun does not strike the 
windows. There may be some reflection of radi- 
ant heat from the sun which could enter through 
the glass, also. 

It is not stated that curtains were drawn across 
the windows on this particular hot sunny day. 
This would undoubtedly have cut out some of the 
heat. Curtains covering the windows at night in 
the wintertime would also reduce some heat loss 
then. 

It was stated that when snow was on the 
xround during sunny days the light was so in- 
tense that glare through the south windows 
caused some eyestrain until the owners installed 
curtains for the windows in the study to control 
the excessive light when necessary. If. this were 
necessary during many of the sunny days, or in 
the rest of the living rooms, much of the value 
of the solar radiation would be lost. 

In conclusion it is said that with a heating 
system better designed to utilize, and not double 
up on, the available solar heat, a good saving in 
heating cost would be shown. Radiant heating 
through floor panels eliminated the usual cool 
floor and hot ceiling, as the temperature at the 
floor was always warmer than at the ceiling, 
though the difference was never more than six 
degrees. 
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Southern elevation of test house. 


Living Room and Study at noon on Summer Solstice, June 
21, 1942. Note that no sun rays enter the room. 





Living Room and Study at noon on Winter Sutice, Decem- 
ber 21, 1941. Note how far into room the gn: rays extend. 
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A Simplified Method of 


ADVERTISING LAYOUT 


of all retail advertising and 

about fifty percent of all other 
advertising appearing today is 
based upon the rectangle. Many of 
these advertisements are superla- 
tively good, but the vast majority 
it must be admitted are either or- 
dinary or downright poor so far as 
layout is concerned. Yet there is 
no reason why the rectangle may 
not be used to produce well balanced 
and attractive advertisements, even 
if the advertiser limits himself ex- 
clusively to the rectangle as his 
basic geometric pattern and avoids 
triangles and circles entirely. 

The rectangle itself forms a block, 
and in this form there are no points 
to indicate the position of headings 
as was shown in the preceding arti- 
cle discussing triangles. With noth- 
ing to indicate the proper place for 
headings except the top horizontal 
border of the rectangle, it is per- 
haps not surprising that so many 
advertisers do just that—write a 
heading for the top of the advertise- 
ment and fill the rest of the space 
with copy, and let it go at that. 

But the rectangle or reetangles 
used as the basic geometrical pat- 
tern should not be confused with 
the rectangle forming the borders 
of the copy space. The use of small 
rectangles of varying shapes and 
sizes as well as position will be 
found to be no less effective than 
are triangles when laying out the 
advertisement. 

In Figure 4 will be seen an ad- 
vertisement prepared by our myth- 
ical Mr. Harper which is based 
upon two simple rectangles, the 
upper one almost a square. This 
advertisement is distinctive in ap- 
pearance, and assuming that the 
merchandise offered is a wanted 
commodity, that the price is right, 
and that the copy is reasonably well 
written, the advertisement should 
produce good results. At least, the 
layout will accomplish its particular 
mission—it will catch the reader’s 
wandering eye and properly display 
the various portions of the adver- 
tisement. 


The Use of Illustrations 
The reader will have noticed that 
there is an unusually large amount 
of white space in Figure 4. The 


Ee seventy-five percent 


20 





advertisement may be _ published 
just as indicated by the layout, for 
the copy so arranged is much more 
eye-compelling than would be the 
same copy arranged in an ordinary 
manner. The white space is by no 
means wasted—it is employed for 
its attention value. However, at the 
option of the advertiser, the white 
space may be used for illustration, 
just as the white space appearing in 
Figure 5 should be so used. 

But they should be genuine illus- 
trations rather than mere pictures. 
They should show the product ad- 





2 Building the 
Design with 
RECTANGLES 











vertised, or the commodity in use, 
or the result of purchasing the 
product. In the case of a service 
which, of course is not amenable to 
self-illustration, one of the latter 
methods must necessarily be used 
if illustrations are employed at all. 
In no case should an advertiser per- 
mit white space to be cluttered up 
with the little meaningless designs 
so beloved by printers—the flags, 
asterisks, ornamental flowers, and 
similar gadgets. There is a legiti- 
mate use in advertising for these 
symbols, but that purpose is not the 
destruction of ‘«luable white space. 

The method of geometrical design 
employed with rectangles is ident- 
ical with that used for triangles, 
except that there are no points. 
(Rule 5) Main headings should al- 
ways be placed as indicated by the 
top of the rectangle or by cross 
lines. Headings may be placed at 
the bottom of the rectangle or may 
be omitted, at the option of the ad- 
vertiser. 

According to this rule, he upper 
copy in Figure 4 might have ex- 
tended to fill the entire bisck, thus 
dropping the second set of headings 
parallel with the bottom of the up- 
per block. However, a cross line 
takes precedence over ar optional 


location for a heading, and in addi- 
tion, had the cross line been ignored 
the result would have been an un- 
pleasant division of the advertise- 
ment into two nearly equal parts. 
Advertisements should always be 
balanced above the center, as previ- 
ously explained. 

The Place for Sub-headings 

In the preceding article, which 
discussed triangles, attention was 
called to an apparent exception to 
the rule employed in placing head- 
ings. Figure 2 carried headings 
where there were neither points, 
bases, nor cross lines. This anomaly 
again appears in Figures 4, 5, and 
6. In fact, in the large majority of 
advertisements based solely upon 
the rectangle, display lines will be 
used where, according to the rule, 
there would seem to be no excuse 
for them. 

Let us examine Figure 4 closely 
and learn why this is done. After 
the first and second series of head- 
ings have been placed, the first at 
the top of the advertisement, the 
second at the cross line, it will be 
noted that a box or block appends 
below each heading. This is more 
apparent in rectangular design than 
when other forms are used because 
the rectangle itself visibly forms 
the block. However, with the tri- 
angle or circle, the block is no less 
there merely because the edges are 
not indicated by visible lines. Every 
heading has an appended block 
which must be filled either with text 
or with illustrations. Whenever a 
heading appears in conformity to 
the rule given, everything beneath 
that heading (until a new heading, 
also in conformity to the rule, ap- 
pears) is a part of the appended 
block. 

But, because of its formidable 
effect upon the eye, it is seldom de- 
sirable to have a large block of text. 
Hence, the block is broken up by the 
introduction of sub-headings, set in 
smaller type than the main head- 
ings. But, although the original 
block may be broken up by sub- 
headings, (Rule 6) The sub-head- 
ings should never be wider than the 
original heading, else they will 
themselves become (improperly !o- 
cated) headings, and may destroy 
the balance of the advertisement. 

In each of the three accompany- 
ing illustrations it will be noted 
that our mythical Mr. Harper has 
made generous use of the privilege 
of subdividing unusually large 
blocks of text. In Figure 4, this 
subdivision by means of sub-head- 
ings has been done only in the bot- 
tom block, and the subdivision has 
been both vertical and horizontal. In 
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éther words, one of the sub-divi- 
sions fills the entire width of the 
block, the other splits the bottom of 
the block vertically although there 
is no change in the total width. The 
same thing has occurred in Figure 
5, while in Figure 6 only the hori- 
zontal sub-division has been em- 
ployed. 
Type Sizes 

This method of using sub-head- 
ings is very useful when there are 
a number of individual items to be 
advertised, each one deserving of 
separate display yet none quite 
so important as the merchandise 
offered in the main display. Figure 
5 illustrates this very nicely, and 
also demonstrates another point 
which should be considered. (Rule 
7) The size of the type used for the 
sub-headings should be smaller than 
that employed for the main head- 
ings. 

The size of the type used for 
headings and sub-headings is an im- 
portant factor in proper advertise- 
ment display. The main or general 
heading is usually, although not al- 
ways, placed at the top of the 
advertisement as indicated by the 
geometrical design used. In some 
cases, this main heading may con- 
sist of two or even three lines of 
type. When this is done, the most 
attractive results will be secured by 
setting the second and third lines 
in a somewhat smaller size than the 
first. Each of the three main head- 
ings in the illustrations accompany- 
ing this article are of the “double 
deck” type, and in each case the 
second line is set in a smaller size. 
Figures 4 and 5 show the main 


heading at the top of the advertise- 
ment; Figure 6 shows it placed 
somewhat lower. 

The main heading is designed to 
secure the attention of the reader to 
the subject of the advertisement; 
the sub-headings direct that atten- 
tion to the divisions or parts of that 
subject. Sub-headings of the same 
size as the main heading would sim- 
ply compete with it for attention, 
thus destroying much of the effec- 
tiveness of the advertisement. 
While for ease of drawing, all of 
the headings shown in the illustra- 
tions, both main headings and sub- 
headings, appear to be in capital 
letters, generally speaking it is well 
to avoid the use of capitals. In any 
case, (Rule 8) Never set two lines 
of capital letters together. They are 
very difficult to read—they resist 
the reader’s eye rather than in- 
vite it. 

The rule of using smaller sized 
type in the sub-headings than in the 
main display lines may also well be 
practiced in the size of the type 
chosen for the text matter itself. In 
Figure 5, the lines indicate how the 
size of the text type grows progres- 
sively smaller, until, in the lower 
half of the advertisement, it is only 
about half the size of the text used 
in the introductory block. 

It will be seen, too, that where 
the type selected is small, the width 
of the plocks is also less. This 
should always be borne in mind 
when indicating type sizes, whether 
the indication is done by means of 
the lines on the layout or by actu- 
ally marking the sizes for the 
printer: ‘(Rule 9) Never set small 
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type in a wide measure. Wide lines 
of type are confusing, except in the 
very large sizes, as the eye has a 
tendency when returning to start a 
following line, to get lost. The re- 
sult is that part of the advertiser’s 
message maybe skipped or the 
reader may become disgusted and 
avoid reading the advertisement 
entirely. 

Sub-blocks are also convenient 
when separate display is desirable 
for each selling point of a single 
commodity or service, the main dis- 
play in this case taking the form of 
a general introduction and appeal, 
with the sub-headings and block sep- 
arately listing the various merits of 
the commodity or service. Figure 
6 indicates this use. Here, it will 
be seen that the type size in the 
sub-blocks is approximately the 
same as that used in the opening of 
the advertisement. This course may 
be chosen, or, as demonstrated by 
Figure 5, smaller type may be used. 
A great deal depends upon how 
much the advertiser has to say. 

It will have been noted that the 
various headings and sub-headings 
shown have varied considerably in 
width. This is particularly notice- 
able in Figure 1, which accompanied 
the preceding article. The blocks 
appended to the headings and sub- 
headings may be of greater or 
lesser width than the headings 
themselves, or they may be the 
same, at the option of the adver- 
tiser. This flexibility permits the 
advertiser to use white space or not 
—or illustrations—as he may 
choose and as the advertised com- 
modity or service permits. 
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(Nd Mansion 
Provides ¥ 
\partme 


PARTMENTS to rent in an old 

Southern mansion, completely 

furnished in antique furniture 
but with all modern conveniences, 
was the attraction. which R. A. 
Brown & Co., realtors of Birming- 
ham, Ala., had to offer following the 
recent conversion of the old two- 
story brick home into five apart- 
ments at an overall cost of $3,200. 
The house originally cost $50,000 
to build. R. V. Favre of Estes Lum- 
ber Co., was the general contractor. 

The owners of the property de- 
sired through sentimental reasons 
to retain the antiques which filled 
every room in the house, so it was 
decided to preserve the essential 
character and flavor of the home 
and to rent it furnished. After the 
remodeling tenants all but fought 
for the privilege of renting the 
apartments with the total income 
now being approximately $350 per 
month. The owners of the property 
occupy one apartment. 

In the remodeling no effort was 
made to change the size of the rooms 
mostly 18 by 22 feet in size) or to 
lower the 12% foot ceiling. Parti- 
tion walls of sheetrock were placed 
only where necessary to divide the 
building into the five apartments. 
The rear stairway had to be relo- 
cated in order to provide the proper 
outlets for all apartments. 

Chief expense of the job was in 
installing a new heating plant and 
the extension of steam pipes to 
rooms not previously heated, also in 
the modernization of the bathroom 
facilities. Fortunately the house 
had five bathrooms but some relo- 
cations were necessary as well as 
replacement of fixtures. However, 
the use of critical materials was 
held to a minimum and well within 
wartime allowances for replacement 
purposes. 

The home was redecorated 
throughout. This included the re- 


22 


Top. Exterior view of old 
Southern mansion which 
was remodeled into apart- 
ments. Middle. R. V. Fravre, 
contractor, examines old 
square piano in house be- 
fore remodeling. Note mas- 
sive doors and woodwork. 
Bottom. View in house after 
remodeling, showing an an- 
tique chair and table, also 
massive book cases. This 
room is oval shaped. The 
antique furniture was left 
in the house as the apart- 
ments were rented  fur- 


nished. 


pair of plaster cracks, repapering 
and repainting the woodwork. “An- 
tique” colors and materials were 
used in keeping with the atmos- 
phere of the home. 

The contractor was struck by the 
materials used in the original con- 
struction of the house. These in- 
cluded: 14% inch flooring of heart 
pine, 114 inch rift pine decking and 
baseboards of red cedar and made 
up according to a definite architec- 
tural design. Mr. Favre said it was 
necessary to puncture this cedar 
baseboard in dozens of places in or- 
der to install electrical outlets and 
that he told his men that “if you 
split one of these boards you might 
as well keep going as I can’t re- 
place them.” These baseboards are 
11 inches high. 

Interior woodwork in the house 
was designed by a Scotch cabinet 
maker who was brought to this 
country for that purpose and who 
is said to have spent three years on 
the job. The door and window fac- 
ings are of a more elaborate design 
than usually found today and either 





of solid pieces or dovetailed to- 
gether. 

Furniture in the house, which 
was covered by tarpaulins during 
the remodeling, is of period design 
and includes covered beds, a mas- 
sive grand piano, chairs of unusual 
design and much bric-a-bac. One 
of the beds is of one-piece construc- 
tion (apparently built by the Scotch 
cabinet maker) and hence cannot 
be removed from the room unless 
sawed apart. 

In order to conserve materials all 
wiring in the home was connected 
with one meter service and the 
rental agent will pay the light bill. 

In exterior appearance the house 
was left unchanged except the 
woodwork was repainted, the moss- 
covered stone steps and walks 
cleaned up and the grounds re- 
landscaped. The location of the 
property on a corner made it pos- 
sible to provide private entrances 
and porches for all apartments, yet 
not change the essential old South- 
ern flavor of the home or its ap- 
pearance as a private residence. 
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Sell Insulating Board to Cut Window Heat Loss 


SALVAGE 
LUMBER 


Write to the Salvage Editor, American 
Lumberman, 431 So. Dearborn St., Chi- 
cago 5, Ill., mentioning the item number, 
for further information about any of the 
following items. 


Available 
123. 


Every two weeks we could supply 
approximately 3000 feet of oak, 
grades being mixed from Common 
and Selects to No. 1 and No. 2, in 
pieces varying from 2% to 6 inches 
wide and 10 to 20 inches long. 
Shipping point: Fond duLac, Wis. 


124. 


Have available 5000 pieces of 
black linoleum, 16x18 inches, stand- 
ard gauge with rounded corners. 
Shipping point: Rockford, III. 


125. 


We have a quantity of 14-inch 
plywood pieces nine inches in diam- 
eter. Shipping point: Newton, 
lowa. 


Wanted 
126. 


Have use for a truck or carload 
shipments of dry, hard maple to cut 
or finish to the following dimension 
in random length clear stock: 134 
x 345; 2x4 rough. 


127. 


Need one or two carloads per 
month of 2% x 8 x 15% inch (or 
multiples of this length) stock in 
gum, tupulo, or any type of wood 
that does not split easily. 


128. 


Need dry hard maple in 114 and 
2 inch thicknesses, two inches and 
wider, lengths 10 inches and longer 
in truck or carload quantities. Ex- 
act dimensions will be furnished if 
Supplier wants to cut to exact 
length and width. 
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Sales of insulating board can be made most logically by pointing 
out to the customer that if the heat which escapes through window 
glass could be saved, most homes could be kept warm enough, 
even with a curtailed amount of fuel. 

There is a way this can be done and other advantages obtained 
at the same time. Simply insulate the windows with insulating 
board. It will cut down heat loss through those areas by about 
70 per cent. A government fuel conservation authority has esti- 
mated that the average saving will be about one gallon of fuel a 
season for each square foot thus covered. 

On that basis, a room with three windows, each 3 by 5 feet, 
could be kept at its normal temperature with 45 less gallons of 
oil (or an equivalent amount of other fuel) per winter. That’s an 
important fuel saving at any time. 

Any home craftsman can devise a way of hanging the insulating 
board in place. One method is to put it on in two pieces, one for 
each half of the window. If they are inserted into double grooved 
strips of wood attached to the inside of the window frame, the 
iower panel may be raised or lowered in the same manner as the 
window itself. Dowel pegs inserted in the wood strips will hold 
the panels in place as desired. 

A pair of small wood blocks nailed near the bottom of the lower 
panel will make excellent handles. 

Insulating board is available in several light colors which will 
give the room a cheerful appearance, even when the window is 
covered. Where there is a difference in the color of the two sur- 
faces, the lighter one should face the inside. 

Windows thus covered also are efficiently blacked out. Further- 
more, in the event of an actual air raid, the insulating board will 
lessen the danger of damage or injury from flying glass. 

Basement windows, or windows of unused rooms, can be in- 
sulated readily by cutting insulating board to the proper size and 
wedging in place. The board then may be left in place during the 
entire winter or removed when it is desirable to admit daylight. 
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W... work started a year ago 
March on Cammack Village, 


Little Rock, Ark., a 300-unit resi- 
dential development that offers ren- 
tal priorities to defense workers, 
neither the owners, the builders, 
nor the dealers who supplied mil- 
lions of feet of lumber suspected 
that the project would be finished 
on time only because of unique 
manipulation that established na- 
tional precedent. 

The story of this attractive hous- 
ing project is practically the story 
of all the griefs which builders and 
dealers experienced last year. 
Started in the early days of the 
War Production Board, when every- 
one was afraid of priorities, the 
real difficulty in carrying the proj- 
ect to completion was not reached 
until the lumber freeze came last 
fall. That is when the owners, the 
Arkansas Housing Corporation, se- 
cured an affirmative ruling from 
the WPB that established a na- 
tional precedent. 

Needing 6 million feet of lumber, 
and with only 2 million feet on 
hand when the lumber freeze closed 
down, the builders made a survey 
of Arkansas lumber forests which 
revealed that they were all being 
cut by two or three mills, who in 
turn supplied the dealers who were 
furnishing materials for the proj- 
ect. The Arkansas Housing Cor- 
poration immediately bought these 
forests. With the title in their 
name, they could do what they 
wished with the lumber. That was 
the ruling made by the War Pro- 
duction Board. 

This ruling enabled two Little 
Rock lumber dealers to furnish the 
additional 3,000,000 board feet of 
lumber still needed, besides an im- 
mense variety of millwork for the 
300-house project. These dealers 
were the Leird Lumber Company 
and the Monarch Mill & Lumber 
Company, both of whom were well 
experienced in furnishing material 
for defense construction. Another 
dealer, the Grobmyer Lumber Com- 
pany, furnished the overhead 
garage doors and builders’ hard- 
ware for all the houses. A fourth 
dealer, the Little Rock Floor and 
Blind Company, laid, sanded and 
finished the floors. 

Cammack Village is unlike any 
other housing project in this de- 
fense area, being the only planned 
community where each individual 
house is especially designed to fit 
into the landscape, an unusually 
beautiful one in a wooded section 
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Dealers Cooperate on War Housing 


adjoining the city of Little Rock. 
J. Frazer Smith, Inc., architects, 
with an experienced staff of 
modern town-planners, provided for 
a community where living condi- 
tions and property values would be 
permanently maintained at a high 
level. 

Built under priority ratings, 
Cammack Village offers defense 
workers priority rental rights for 
30 days on each house as it is com- 
pleted. If the house is not rented 
to a defense worker at the end of 
30 days, it is offered to the gen- 
eral public. There are three sizes 
or house types: Type A, renting 
for $46 per month, has two bed- 
rooms, living room, dining alcove, 
kitchen, bath, and garage or at- 
tached motor room. Type B, rent- 
ing for $49, has the same space 
as Type A, with the exception of 
a full dining room instead of a din- 
ing alcove. Type C, renting for 


$50 per month, has three bedrooms, 
but only a dining alcove instead of 
a full dining room. 

The houses can also be bought, 
the price range being $4,385 to 
$4,640. No house that is occupied 
is ever sold, and the renter is given 
buying priority. 

One of the interesting features 


of the development is the irregular ° 


or staggered arrangement of the 
houses, which provides light, air, 
and privacy for every one. Some 
of them are arranged around 
courts, receding from both sides of 
the streets. Others are in group- 
ings that give special attention to 
architectural styles, three of which 
predominate: Modern, Greek, and 
New England farm house. Not a 
tree was cut unnecessarily, the 
driveways being curved to save 
many of them. 

Neutral strips or easements are 
provided in the rear of all prop- 
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erties where utilities are kept out 
of the way. Here also play areas 
for children have been provided. 
Specifications include concrete foun- 
dations, double frame construction, 
hardwood floors, Venetian blinds, 
gas heat floor furnaces, modern 
plumbing, linoleum in bath and 
kitchen, underground garbage cans, 
clothes poles, concrete walks and 
stone driveways. The playground 
provided for each ten or twelve 
houses is equipped with sandboxes 
with concrete borders, seats, and 
swings. Each house is located on 
its own lot, containing from 6,000 
to 10,000 square feet, each with its 
own motor room. or _ separate 
garage. 

Individual lawns are sodded with 
Bermuda grass and planted with 
shrubbery, in addition to the hand- 
some pine trees that exist on every 
lot. 

The shopping center, recently 
completed, calls for the Village 
Store. A wide porch is provided, 
which is equipped with seats. 

Mass production was used 
throughout building. Power saws 
on the site did the cutting that was 
not done by the dealers who fur- 
nished lumber. The assembly line 
plan, which at one time employed 
700 workmen, enabled scores of 
houses to be built simultaneously. 

When the project is completed, 
all streets will be paved with 
asphalt and bordered with concrete 
curbs and gutters. Pavements are 
25 feet wide, with a mutual park- 
way strip 12% feet wide. The 
Village will have a general manager 
and a maintenance personnel. 

Gas rationing provided another 
recent problem for the builders to 
solve. Located eight blocks from 
the car line, Cammack Village was 
served by a station wagon that 
met the street cars. Now a huge 
Tallyho is being constructed, which 
will be drawn by a span of horses 
equipped with bells. This pictur- 
esque conveyance will meet cars 
every 30 minutes. 

The dealers who participated in 
this project are so well pleased with 
furnishing materials for defense 
construction that each of them has 
secured other defense contracts. 
But Cammack Village will remain 
permanently on their prospect list. 
The high standard of maintenance 
here will call for huge future or- 
ders of paint, wall paper, glass, and 
other materials for upkeep and the 
remodeling that will eventually 
come when restrictions are lifted. 
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Insulating board as a sales leader 
in retail lumber yards during the 
autumn months offers real profit 


opportunities. In farming com- 
munities it has, in addition to its 
usual sales for residential and com- 
mercial work, the added advantage 
of assisting dealers to stretch in- 
adequate lumber supplies into many 
more sales through combining di- 
mension lumber and wood flooring 
with insulation board in the con- 
struction of small farm buildings. 

It is this farm building market 
that is perhaps the dealer’s most 
profitable outlet for insulating 
board during the coming fall 
months. The demand for farm 
service structures will be great, 
and in spite of recent WPB rulings 
and directives it is doubtful if any- 
thing approaching an adequate sup- 
ply of lumber will reach the deal- 
ers in farming communities. Soft- 
wood lumber production for the 
first six months of 1943 did not 
reach fifty percent of the year’s 
estimated civilian and war require- 
ments. If the normal seasonal de- 
cline in the production of lumber 
follows the pattern of previous 
years during the last six months 
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of 1943, and if estimated military 
requirements prove to be correct 
there is little hope that the amount 
of lumber for farm use will in- 
crease greatly. Behind all of the 
rulings and directives from Wash- 
ington is the unchanged determina- 
tion to supply the military needs 
for lumber first. 

It will be wise therefore to plan 
cn the safe side, to plan to stretch 
lumber as far as possible by com- 





A minimum of critical lumber is needed for 


this insulated milk house. Walls and ceil- 
ing are of insulating board, while the floor 
and foundation are of cement. 


Farm Market 
, for Insulating 







An example of how 
insulating board can 
rehabilitate a weath- 
er-worn farm build- 
ing. The small pic- 
ture shows the con- 
dition of an old 
poultry house on an 
Iiinois farm. The 
same building, after 
being lined with in- 
sulating board and 
Given new windows, 
is seen in the larger 
picture. 


bining it with other materials in 
the production of small farm serv- 
ice units such as brooder houses, 
chicken houses, milk houses.  In- 
sulating board is one of the mate- 
rials that can be used to excellent 
advantage. This is true whether 
materials and building plans are 
sold to the farmer who wants to 
do his own building, or whether the 
structures are completely prefabri- 
cated by the dealer in his own yard. 

The lumber dealer probably will 
find that his insulating board 
manufacturer has plans for build- 
ing lumber-saving brooder houses 
and other buildings. Moreover, it 
is a simple matter to adapt almost 
any plan for a single-story farm 
service structure to permit its con- 
struction with insulating board. 
All that is necessary is to specify 
an asphalt treated insulating board 
sheathing for the exterior walls 
and roof in place of lumber. Joints 
can be sealed with asphalt emulsion, 
asphalt roofing cement or covered 
with batten strips. Roofs should 
be protected with roll roofing. In- 
terior walls and ceilings, of course, 
can be lined with insulating board. 
There is nothing new in the use 
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of insulating board for such lining, 
since it has been a widely accepted 
procedure for some time. 

Buildings thus constructed can 
be weathertight, affording adequate 





protection for farm animals from 
wind and rain. The _ insulating 
value of insulating board is, of 

z course, well known, and its use is 

: desirable even when the material 

i. is not being used as_ exterior 
sheathing. It is available in quan- 
tity sufficient to take care of the 
country’s farm needs. 

While increased agricultural pro- 
duction has created a big demand 
for new farm buildings, there is an 

als in Jeven greater need for the rehabili- 
serv- | tation of old ones. Here is another 
ouses, J opportunity for increased insulat- 
In- Jing board sales. A lining of insu- 
mate- |lating board can be used to restore 
cellent Jmany worn and leaky structures, 
hether # shutting off wind infiltration, elimi- 
is are §nating dirt-catching recesses, and 
its to |providing desirable insulation. 
er the With farm incomes rising many 
fabri- farmers can be converted into ac- 
) yard. Jtive home improvement customers 
ly will Jif they are shown what can be done 
board with materials that are available. 
build- |More than 50 percent of our farm 
houses [homes are more than 25 years old, 
ver, It [while about one in five is more than 
almost 5) years old. In only one out of 
- farm [three farm homes are the interior 
ts con- walls and ceilings in good condi- 
board. ftom. Restoring such interiors to 
specify flivable condition is permissible as 
board [repair and maintenance under 
walls [WPB rules. This is an excellent 
| Joints market for insulating board, since 
1ulsion, fin addition to providing attractive 
covered finterioy walls and ceilings, it also 
should }provides insulation for fuel con- 
ig. In- kervation and increased living com- 
course, fort. Repairs of this kind are not 
- hoard. Hlimiteq to farm dwellings. They 
the us¢ Ere permissible in commercial and 
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Now Ripe 
oard Sales 


Top. A practical low 
cost hen house built 
with asphalt treated 
insulating board as 
the only wall. This 
is a low cost mod- 
ern method of build- 
ing hen houses fast 
for stable, healthy 
year-round tempera- 
ture control. Middle. 
A brooder house 
built of a single 
thickness of insulat- 
ing board sheathing, 
with joints covered 
by batten strips. 
Bottom. Raising 
ducks is more profit- 
able in a well-insu- 
lated duck house. 
This well-lighted and 
sanitary house is pro- 
tected by insulating 
board walls and ceil- 


ing. 


urban residential buildings. The 
only limitation is that the struc- 
tural plan be not substantially 
altered. 

Insulation for heat saving pur- 
poses is also exempt from restric- 
tions, and board forms can be ap- 
plied easily to floor joists or to the 
under side of roof rafters. The fuel 
conservation campaign inaugurated 
by the government last fall, and 
continuing without abatement this 
year is accomplishing much of the 
missionary sales work that ordi- 
narily would devolve upon the 
dealer. Many dealers find that 
whereas a few years ago they still 
had to sell the advantages of in- 
sulation, it is now necessary only 
to show the prospect a way of ac- 
complishing what he already knows 
he should have. Following hard on 
the heels of what the government 
has helped to prove about the meas- 
urable economies and advantages of 
insulation is the fact that farmers 
are readily applying the lessons 
taught them about home insulation 
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to their animal shelter buildings. 
In addition to these major uses 
for insulating board in fall selling 
campaigns there are many inci- 
dental uses which, properly adver- 
tised, will bring new customers to 
the lumber yard and pave the way 


for additional sales. As an illus- 
tration, the following are a few in- 
sulating board fuel stretchers. 

Demountable storm vestibules, 
which can double as storage spaces 
for rubbers, heavy winter gar- 
ments, etc. 

Window insulation for base- 
ments. This can be accomplished 
with small panels wedged into the 
openings. Heat losses through 
these openings can be cut as much 
as seventy percent. 

Horizontal doors for attic stair- 
wells to keep out drafts and prevent 
heat loss. 

Panels to convert screen doors 
into temporary storm doors. 

Sliding panels to over windows 
as both insulation and blackout 
materials (See page 23). 
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Do you know how to 
figure depreciation? 


HE ERRONEOUS calculation of 

depreciation will affect the in- 

come tax you pay. Tax is now 
a major expense. With rates the 
highest in our history, every dol- 
lar deducted means a much bigger 
saving than formerly. If you cheat 
yourself on depreciation, you pay 
more tax. 

The Treasury Department has 
stated that depreciation gives them 
more trouble than any other ele- 
ment of income taxation. That is 
because depreciation is an estimate 
at best, and cannot be calculated to 
the penny as with other expenses. 
Many taxpayers just guess hap- 
hazardly, assuming that they can 
take credit for any differential 
later on. Be sure that sufficient 
depreciation on buildings, mechani- 
cal and non-mechanical equipment, 
trucks and fixtures is deducted each 
year. A taxpayer is NOT permitted 
to take advantage in later years of 
prior failure to take any depreci- 
ation, or an allowance inadequate 
under the known facts of prior 
years. More than one taxpayer has 
lost money on tax through a mis- 
conception »f depreciation regula- 
tions in the Internal Revenue Code. 

Dealers have often asked us to 
explain the various methods of 
computing depreciation, usually be- 
cause they assume that another 
method of computation will enable 
them to reduce this internal ex- 
pense. A hopeless desire in most 
cases. About 85 per cent of the 
business organizations in this coun- 
try, from the corner grocer to the 
Croesus utility, use the straight- 
line method and find that it gets as 
accurate results as any other 
method, besides being the easiest 
to compute. There is also a reduc- 
ing installment method by which 
less depreciation is charged as the 
years roll by on the assumption 
that a piece of equipment pur- 
chased becomes second-hand in a 
few months and would sell for half 
the price, hence, the heavier 
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charges in early years, but remem- 
ber that depreciation measures the 
service of an asset, not its market 
value. The average business must 
be considered a going concern and 
its accounts handled accordingly. 
Then too, there is the appraisal 
method by which the assets may be 
appraised yearly. The depreciation 
expense may also be figured accord- 
ing to the working hours of a ma- 
chine or the output of a machine. 
The government does not specify 
the method of computation but 
prefers the straight-line method, by 
which you charge off depreciation 


TAK 
PAG 


in equal annual installments over 
the useful life of asset. All that 
the government demands is that 
the depreciation allowance be rea- 
sonable and that you can justify it. 
Once you have selected a method, 
you can’t change it without the con- 
sent of the Commissioner of In- 
ternal Revenue. You will have less 
trouble within your organization 
and minimize misunderstanding 
with the Treasury Department if 
you use the straight-line method. 





Base Depreciation Estimates on 
Fact 

In too many cases, however, the 

taxpayer using the straight-line 

method haphazardly selects 10 


years as the period of profitable 
service. This selection is as likely 
to be wrong as right. Find out 
from the manufacturer of the 
equipment what its profitable life 
may be, use your own judgment 
based upon past experience or the 
experiences of others in your field, 
then set the life span. Do not 
guess. The Treasury Department 
demands that you take into con- 
sideration the salvage or scrap 
value of a depreciable asset when 
setting the depreciation rate, mak- 
ing due allowance therefor, but it 
is not likely that you will estimate 
this figure accurately and the gov- 
ernment won’t penalize you if you 
don’t. We have never known of a 
case where the written-down book 
value of an asset represented real 
value at the termination of deduc- 
tions. 


Depreciating Intangibles 

Depreciation does not apply to 
inventories or to stock in trade or 
land. Intangibles may be depreci- 
ated, patents, copyrights, licenses 
and franchises. However, only in- 
tangibles, the use of which in trade 
or business is definitely limited in 
duration, are usually permitted a 
depreciation deduction. If an in- 
tangible is of value to the business 
for only a limited period, the length 
of time estimated from experience 
with reasonable certainty, it may 
be depreciated. Goodwill cannot be 
depreciated. If you have goodwill 
on your books, write it down to $1 
to get the “water” out of your net 
worth but do not deduct it from 
income on your return. Deprecia- 
tion of personal property is not al- 
lowable. If you lease a business 
property and make improvements 
thereon, you can depreciate the 
cost. 


Base Depreciation on Serviceable 
Life 

Experience shows that too many 

taxpayers figure depreciation ac- 

cording to physical life when they 

should figure serviceable life. The 
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mechanical life of equipment often 
outlives its profitable serviceabil- 
ity. In other words, it may become 
obsolete or unprofitable to operate 
and still be in good condition me- 
chanically. If depreciation charges 
are geared to mechanical life, which 
may be beyond profitable service- 
ability, the rates will be inadequate, 
also the depreciation deduction on 
the tax return, increasing the tax 
you pay. 

Akin to the subject of depreci- 
ation is obsolescence, which many 
taxpayers do not include in their 
depreciation charge but must con- 
sider today if they want to play 
safe on taxation. The postwar 
period will bring to market many 
new types of equipment for use in 
merchandising or production and 
this will create forced obsolescence 
on units now in use. Where chang- 
ing business conditions, technical 
advances, or new inventions render 
assets valueless or materially 
shorten their life, the depreciation 
deduction may be increased to in- 
clude obsolescence. This allowance 
will be confined to such portion of 
the property on which obsolescence 
is definitely shown to be sustained 
and is not applicable to an entire 
property unless all portions are af- 
fected by the conditions to which 
obsolescence is found to be due. 
There are 2 kinds of obsolescence, 
accrued, which is predictable with 
reasonable accuracy, and accidental, 
or forced obsolescence, unfore- 
warned, and therefore in the nature 
of a loss. Dealers and those using 
machinery in the processing of 
lumber should not overlook the pos- 
sibility of forced obsolescence in the 
postwar period and make provisions 
along these lines right now. 

Obsolescence may be considered 
with depreciation or separately. If 
it seems that an asset may grow 
obsolete before its profitable capac- 
ity has been terminated, consider 
obsolescence when fixing the depre- 
ciation rate. Owing to the diffi- 
culty of allocating to a particular 
year the obsolescence of a patent, 
such permission will be granted 
only if satisfactory evidence is sub- 
mitted to the Commissioner of In- 
ternal Revenue. 

Apart from the tax problem, the 
frroneous calculation of deprecia- 
tion affects costing, pricing and 
Profits. If you figure depreciatian 
too low for actual wear and tear, 
your costs will be too low and your 
Profits likewise. If the depreciation 
charge is too high, your prices may 
be out of line with competition and 
you lose out this way too. 
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An engineering regiment on Guadalcanal erected this sawmill 
to provide lumber for local construction work, thereby saving 
shipping space for war supplies. 

The “Thick and Thin Lumber Company” established by American 
troops in New Guinea, was so named because nobody could tell how 
the lumber which went into the mill would come out. 

The story of the improvised lumber mill, another example of the 
Yankee ingenuity which is winning the war in the field, was re- 
ported today by Capt. John C. Lemmon, of the supply division of Air 
Service Command, following his return from a two-month 25,000 mile 
air trip to the south Pacific and southwest Pacific areas. 

The mill, he said was built to saw up lumber for buildings needed 
to store parts and for repair shops. Its components included ma- 
chinery taken from an abandoned gold mine, a crashed plane, two 
wrecked trucks, a wornout tractor, and the motive power was 
furnished by the ever useful army jeep, with its back wheel re- 
moved. The saw itself was the only object which the Air Service 


command organization bought. 


It was flown over from Australia, 


where it was purchased for 35 pounds, or about $100. 


Controlling Food Saboteurs 


IGH officials are working on 

plans that will involve more sav- 

ing of food on the American 
front. American people will not 
be starved or anything approach- 
ing it. But they will be asked to 
reduce their consumption of food 
for the purpose of building up these 
supplies. Especially will they be 
asked to produce more and to re- 
duce avoidable wastage. 

So we offer a war and post-war 
plan; offer it in all earnestness; 
are willing to have it compared, 
for real value, with at least half 
the post-war plans that are now 
breaking out all over the place. 

It has to do with the control and 
extermination of food saboteurs; 
rats. Yes, rats. There are few public 
services of greater value that a re- 
tail dealer can render his farm cus- 
tomers than persuading them to 
exterminate these rodents. 

One rat will eat, or spoil, as much 
as four bushels of corn a year. Rats 
begin to breed at about four 
months of age, produce six to eight 
litters a year, with twenty or more 
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young to a litter. A badly infested 
farm may have several thousands 
of the pests. Three rats will eat 
as much as two laying hens. Which 
is a more valuable farm production; 
six-hundred rats, four - hundred 
chickens? 

A dealer, through his advertis- 
ing, can tell customers how to 
poison the animals; can help them 
rat-proof their buildings. Wood 
floors at least eighteen inches above 
ground level, concrete foundations 
two feet below ground level, rat 
stops in double walls just above the 
sills, permanent openings covered 
with hardware cloth, flashings 
around pipes that run through walls 
or floors. Your State College or 
your association will supply you 
with needed information. 

Destruction of rats, rat-proofing 
farm buildings, could go a long way 
in this business of making Amer- 
ica’s food supply meet America’s 
domestic and foreign obligations. 
Destruction of the beasts isn’t 
easy; can be done; is worth the 
labor and cost, many times over. 
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Occupational Deferments 

Selective Service has made iurther 
changes in the rules about deferment 
of workers; and these changes may 
prove important to our industry. 

The important change is in the 
basis of deferment. It’s not a complete 
change; just a shift of weight. Some- 
thing like this: There’s still that dis- 
tinction, of course, between essential 
and unessential industries; but there’s 
a new measurement set up to deter- 
mine the importance of a given worker 
in an essential industry. 

A worker was measured, not so long 
ago, by the amount of skill he needed 
in his job and by the length of time 
needed in training him. That still 
holds, to a certain extent. According 
to the earlier practices, if other things 
were equal and if it took three months 
to train a worker for one job and 
three hours to train another worker 
for still another job, the first would 
be deferred and the second drafted. 

But other things are not always 
equal. A _ skilled replacement might 
be right at hand to take over a skilled 
job; and there might be no one at all 
in sight to take over for an unskilled 
but necessary worker. Were the latter 
drafted, his work would stop; and that 
might slow down or even close a war 
plant. Not likely to close it, for a 
skilled worker could be shifted to an 
unskilled job; but you get the idea. 


Manpower Policies 


So Local Board Memorandum No. 
115 gives less weight to the nature of 
the job and more weight to the avail- 
ability of a replacement worker to take 
over. The shift, we repeat, is not a 
whole-hog affair. A man may be 
deferred if he’s working in an “essen- 
tial occupation”; which turns in part 
upon the nature of the job and the 
time needed to learn it. He may also 
be deferred if he’s a “necessary man”; 
which turns in part upon the fact that 
there’s no one to take over if he’s 
drafted. 

A “necessary man” is defined this 
way: “A registrant shall be considered 
a ‘necessary man’ in war production 
or in support of the war effort, in- 
cluding training and_ preparation 
therefor, only when all these condi- 
tions exist: (1) He is, or but for a 
seasonal or temporary interruption 
would be, engaged in war production 
or in support of the war effort; (2) 
his removal would cause a serious loss 
of effectiveness therein; and (3) he 
can not be replaced.” 

Further shadings: A “man neces- 
sary in support of the war effort” is 
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to be placed in Class II-A. A “man 
necessary in war production” is to be 
placed in Class II-B. They say these 
distinctions are differently defined by 
different draft boards. Industry lead- 
ers say, however, that since most lum- 
ber producers and many distributors 
are handling war materials, it’s plau- 
sible to believe the employees who 
qualify for deferment at all belong in 
Class II-B. The factor to be kept in 
mind at the moment is that Selective 
Service has told local draft boards to 
consider the availability of a replace- 
ment when they classify a worker for 
the draft. 


Effect of the Rules 


Manpower admittedly has a tough 
job; is doubtless doing the best it 
can. No one, so far, has passed any 
miracles in that field, and may be no 
one can. They do say, however, that 
Congress is fixing to wade in with a 
dirty broom and try. 

Leeal draft boards follow different 
practices; can’t well avoid it. For ex- 
ample, two boards are asked each for 
the same number of drafted men in 
a given month. One board has enough 
unmarried men to meet the call; while 
the other has none at all. Also, differ- 
ent boards draw different meanings 
from the advice, recommendations, 
directives, exceptions and variants 
that blow out of Washington and lay 
them waste. When they can’t make 
these things add up to a consistent 
policy, they’re obliged to fix up some- 
thing of their own. They’re likely 
to keep right on doing it. 

It’s believed in these parts that the 
gales of Manpower publicity have two 
purposes and that each takes the edge 
off the other. One purpose, of course, 
is to guide the local boards. The other 
is to persuade workers to shift over to 
essential occupations. “Scare”, rather 
than “persuade”, is the word generally 
used. 

The WMC has no labor-draft legis- 
lation; and getting such an act through 
Congress at this time might be tough. 
But the WMC is being held respon- 
sible for proper labor distribution. It’s 
an open secret that the “persuasion” 
stuff is losing its punch; but since no 
legislative device is available the Com- 
mission continues to crack the whip, 
often demoralizing a conscientious 
local board. 


What to Do 


Industry leaders suggest unofficially 
that if you’re about to lose irreplac- 
able men to the draft you try some- 
thing like this: Look upon the policy 
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directives as permission from the 
WMC to try what you can do with 
the local draft board. Unsatisfactory? 
Right. Especially unsatisfactory to 
employers who look upon Federal 
regulations as something like court 
orders; exact, potent, beyond question- 
ing. But despite all directives and 
memoranda and policy letters, a local 
beard has fairly wide discretionary 
powers; and save in extreme cases its 
decisions are usually supported by 
Washington. 

You’ve had some parallel experi- 
ences; have been outraged to discover 
that priority ratings, for instance, 
don’t operate like checks on a bank; 
are not “paid” promptly on demand in 
the form of stock shipped to you; are 
in fact hunting licenses that give you 
the right to buy if you can find some- 
body with the stock for sale. 

Your manpower problem isn’t quite 
like that; but bear in mind that your 
local board does have some discretion- 
ary power. Hence the advice not to 
rely wholly on a policy directive but 
to take your case, as persuasively as 
possible, directly and personally to the 
board. That persuasive advice is im- 
portant. Chances are, if you get ona 
high horse and menace the _ board 
members with a published rule, they'll 
menace you right back with seventeen 
more rules that point simultaneously 
in eighty-five other directions. These 
men have already taken about as much 
as human flesh ean stand. They'll 
appreciate a friendly attitude and an 
honest argument. 


Wholesale Commission on 
So. Pine 

The long rumored and much dis- 
cussed provision for a six percent 
(but not in excess of $3 per M) addi- 
tion to Southern pine ceiling prices to 
provide for the wholesaler’s commis- 
sion, has been issued as Amendment 
5 to RMPR 19, and went into effect 
July 31. The same mark-up 3s 
allowed for retail yards on direct mill 
business, and a four percent average 
is allowed commission men. 

Stated purpose is to increase pro- 
duction of Southern pine—especially 
by the small mills. The OPA mentions 
the well known fact that the character 
of lumber sales has been changing 
from train load orders to carload 
orders. The large projects, cantor 
ments, warehouses, factories, and the 
like are completed. The small items, 
including boxing and crating, are now 
accounting for the bulk of the lumber 
demand. All this points to an 
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DO THEY HAVE TO MAKE THOSE 
J-M CAMOUFLAGE SHINGLES 
SO K.-~C/X? ORK PERFECT? 
I'VE BEEN HUNTING MY BARRACKS 

FOR THE LAST THREE 
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This cartoon was originally drawn to show Johns-Manville em 
get a chuckle from it and perhaps better understand wh 
would have liked. Johns-Manville, 22 E. 40th St., New York . . Y. 


ployees how J-M products are being used in the war effort. We think you, too, will 
y shipments of J-M Asbestos Shingles have not always been as prompt as you er we 
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creased need for the services of the 
lumber wholesaler—the small mill’s 
contact with the consuming market, 
and what may just now be more im- 
portant, the consuming market’s con- 
tact with the small mill. 

A brief repetition of the price pro- 
visions: On direct-mill sales of south- 
ern pine made by wholesalers, the 
amendment allows an addition of six 
percent, but not more than $3 a thou- 
sand, to the f.o.b. mill prices in the 
RMPR-19 tables. The same addition 
is allowed wholesale and retail dis- 
tribution yards, for similar sales; but 
this applies only to carload quantities 
if shipped by rail or to 18,000 feet 
or more if shipped by truck. On 
direct-mill sales made through com- 
mission men, the addition is four per- 
cent; but not more than $2 a thousand. 

To pass on the approximate added 
cost, in sales out of inventory stock, 
yards are allowed to add four percent 
to the mill price before they apply 
the MPR-215 markups. Many yards 
of course buy through all three chan- 
nels; from mills direct, from commis- 
sion men, from wholesalers. The four 
percent was set up as a rough average 
of the added cost. On this basis, a 
yard buying direct from a mill is six 
percent ahead. Buying from a com- 
mission man, it breaks even. Buying 
from a wholesaler, it is two percent 
behind. 

The amendment applies only to 
southern pine; and the OPA says it 
does not intend to apply similar pro- 
visions to other species. Why the 
agency reached this decision is not 
quite clear. 

Official circles have this logical slant 
on the situation: Normally the supply 
of lumber exceeds the demand and the 
producer compensates the wholesaler 
for finding an outlet for him. Cur- 
rently the demand exceeds the supply, 
and the producer, both theoretically 
and practically, does not need the 
services of the middleman to find an 
outlet for his product. 

The lumber user, however, needs 
those services to find him a source 
of supply, and should be willing to 
compensate the wholesaler when he 
does so. In other words, in normal 
times the discount is a selling expense 
—today the mark-up is a_ buying 
expense. 

No one, not even the OPA, questions 
the fact that small lumber producers 
need the full ceiling price to meet 
advanced wages, stumpage costs etc. 
The new order, it is hoped, will stim- 
ulate the production of smaller mills 
by providing the wholesalers’ services 
to those little mills, (which includes 
a certain amount of financing) at 
what might be said to be, no cost to 
those mills. 

There is every indication that the 
expansion of local procurement by the 
CPA up to 500,000 feet monthly for 
any one using point in Southern pine, 
was made in anticipation of this 
mark-up. Obviously it is the hope 
of the Central Procuring Agency that 
the actual provision for wholesalers’ 
compensation will stimulate that group 
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to finding users and making it their 
business to keep them supplied with 
lumber for the duration. One result 
would be a highly welcome decline 
in the flood of small requisitions which 
have been deluging the CPA for the 
past number of weeks. 

If the new system proves to work 
smoothly and practically, it is hinted 
that local procurement will be boosted 
far above the present 500,000 feet per 
month figure by the CPA. 

The problem is complex and in- 
volved and the procurement headquar- 
ters has met with many a headache. 
One request received by them totaling 
101,000 feet called for 369 separate 
items (as to sizes and grades) and 
only one of these exceeded 25,000 feet. 
Figures show that at the end of July, 
with 86,000,000 feet of Southern pine 
to buy, the average requisition called 
for 680,000 feet; 75 percent of all the 
unplaced requisitions on that date 
called for less than 500,000 feet. 


Oak Flooring Prices 


Oak flooring has been transferred 
from “General Max” and given dol- 
lars-and-cents ceilings, MPR 458. The 
prices are applicable to all direct-mill 
sales of standard and victory grades 
of oak flooring. National Oak Floor- 
ing Manufacturers Association grad- 
ing rules apply. Pre-finished oak 
flooring is also included in the price 
tables. If the purchase is less than 
a carload, an addition of $4 a thousand 
may be made to basic maximum prices. 


MPR, Western Timber 


The OPA has issued Maximum Price 
Regulation No. 460, setting up meth- 
ods of price control for both publicly 
and privately owned standing timber 
in twelve western States. These States 
are Washington, Oregon, California, 
Montana, Idaho, Utah, Nevada, Wy- 
oming, Arizona, New Mexico, Colo- 
rado and South Dakota. 

These ceilings are said to be largely 
precautionary; do not contemplate 
roll-backs of a general kind from 
present levels. The OPA has long 
controlled prices both of lumber and 
of logs; hoped that these controls 
would check the advance of stumpage 
prices; has decided that those indirect 
controls would not sufficiently regulate 
timber prices. 

Control methods are farily simple 
in form. They begin with publicly- 
owned western timber; are the ap- 
praised valuation for each species 
offered for sale, plus certain fixed 
additions. These additions are allowed 
because appraisals are minimum 
prices; and a margin is necessary to 
cover various local conditions. The 
additions range from 40 cents to $1.85, 
depending upon the appraised valu- 
ations; and the ceilings apply to all 
sales of publicly-owned timber, in- 
volving $1.000 or more, in the indi- 
cated territory. 

Maximum price for privately-owned 
timber is the appraisal value, plus 
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the appropriate additions, for the same 
species, quality and accessibility of 
timber on the nearest tract of publicly 
owned stumpage. Adjustments are 
permitted, where conditions make the 
formula prices unfair. If the maxi- 
mum price, reached by the formula, 
is clearly inapplicable, buyer and seller 
may apply to the OPA for an author- 
ized special maximum. 

Appraisal prices are based upon cur- 
rent prices of timber products, to- 
gether with current costs of logging 
and sawmilling. Efforts are made, of 
course, to keep prices within the 
bounds set by log and lumber ceilings. 
The formula is set on publicly-owned 
timber, largely because auction sales 
of this timber have a large influence 
upon all timber prices. About sixty 
percent of the standing timber in 
these States is publicly owned; but 
only about twenty-five percent of last 
year’s cut in that area involved sale 
of publicly owned timber. 


Interim Ceilings 


Two more areas have been brought 
under the interim price ceilings for 
distribution yard sales of softwood 
lumber. They are established in 
Amendment 2, RMPR 215. These 
areas are Southern and Florida. The 
Southern area includes Alabama, 
Arkansas, Georgia, Kentucky, Missis- 
sippi, North Carolina, South Carolina, 
Tennessee and Virginia. The Florida 
area, of course, is the single State of 
Florida. Maximum retail yard prices 
follow the usual formula; mill prices, 
plus allowable freight, plus a $5 per 
thousand handling charge, plus per- 
centage markups. Markups are: South- 
ern area, lower-bracket items, 25 per- 
cent; upper-bracket items, 35 percent. 
Florida area, both lower-bracket and 
upper-bracket items, 30 percent. 


Grading & Inspection Ceilings 


Amendment 27 to MPR 165 trans- 
fers the inspection and grading of 
lumber from “General Max” to this 
price regulation. Graders and inspec- 
tors are of course necessary to lumber 
production; work for non-profit asso- 
ciations; are employed side by side 
with workers of private employers. 
So long as their wages and salaries 
were under GMPR, the grading and 
inspection agencies were obliged to 
make special applications to the WLB 
for permission to increase compensa- 
tion as private wages advanced. This 
transfer will simplify such adjust- 
ments. 


Grain Doors 


The OPA has authorized all sellers 
of general manager type of grain 
doors to charge prices that may be 
adjusted later on to maximum prices 
that are now being worked out. Re- 
cent increases in both northern and 
southern softwood lumber have made 
it difficult for manufacturers to avoid 
losses. Adjustable pricing is to be in 
effect until October 15 but will be 
terminated sooner if and when the 
new ceilings go into effect. 
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“If walls could only talk, what a story they 
would tell” is an old saying. You can make 
walls talk . . . talk profits for you . . . by selling 
your customers Giant Value and Charm Wall- 
papers . 
story of beauty and satisfaction. 


. . for their use in making their walls tell a new 


These lines with their scientifically selected exclusive pat- 
terns are fast-selling, complete . . . suited to every taste and 
purse... . give you an edge on competition . . . tie business 
to your store. Giant Value and Charm Wallpapers step up 
store traffic . . . increase sales of related items, such as 
paint. . . return a handsome profit on a small investment. 


FOR HOME CHARM 
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Giant Value and 
Charm Wallpapers 
are distributed 
by these nationally 
known concerns: 





details of your Wallpaper Campaign for fall. 
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Walls can talk profits when 
customers cover them with 


WALLPAPERS 


from your non-rationed supply 


Stocks are available for immediate shipment an | 
over-night service on fill-in orders is available 


from fifty warehouses, helping fast turnover 


px 
Kes 
= and keeping inventories low. 

To help you sell, merchandising experts have created for 
you a complete package of colorful, compelling sales 
material — window displays, cards and banners . . . a 
consumer mailing piece . . . handbills . . . newspaper mats 

. . unique self-service store units. All are free and ready 


to go to work for you . . . on your order. 


Use this coupon today for the full story of turning wall- 
paper into profit. 
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DEVOE & RAYNOLDS CO., INC. 
PEASLEE-GAULBERT PAINT & VARNISH CO. 
WADSWORTH, HOWLAND & CO., INC. 
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CHARM WALLPAPER 
FIRST AVENUE AT 44TH STREET, NEW YORK 17,N.Y. 


Please send me complete 
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Southwest 


Lumber Mills, Inc. 


Choice . 
Ponderosa YY 


is the combined yearly capacity of our 


two modern mills — one at McNary, Ari- 
zona, one at Flagstaff. With an adequate 
timber supply of high-altitude, soft-tex- 


tured Pine, these electrically-driven mills, 
e dry kilns and up-to-the- 
ision machines, have every 


precisio 
facility for top quality production. 

Active on war orders now, our post-war 
line w include dimension, siding, in- 
erior trim, “Apache Brand’ mouldings, 
ceiling, casing, base, lath, selects, com- 
mon—all selects, shop and commén scien- 
tifically kiln dried—dimension eased-edge 
and double-end-trimmed — and our usual 
dependable manufacture 


McNary, Arizona 
Mills at McNary and 
Flagstaff, Arizona 
DISTRICT SALES OFFICES 
PHOENIX, ARIZ.~- 2p inCNAPY Ran sentative ; 


.. D. A. WEIDLER 520 N. Michigan Ave. 
CHICAGO Manager Phone, Superior 9004 
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Building Loans 

So far this year the savings, build- 
ing and loan associations and coopera- 
tive banks have financed some 250,000 
home-owners while they were furnish- 
ing Uncle Sam, through purchase of 
Government securities, as much money 
as they would have loaned 103,000 
average loan applicants in pre-war 
days on basis of the average loan at 
$2,900. 

This report of the first eight months 
lendmg program of the thrift and 
home financing institutions in 1943 
comes from the United States Sav- 
ings and Loan League, which indicates 
that the combined disbursement to the 
war needs and to the home-front mort- 
gage loan demand is greater than any 
outflow from these thrift and home 
financing institutions since the 1920’s. 

The institutions, as they approach 
the Third War Loan, have already 
purchased $300,000,000 of Government 
securities. Added to their estimated 
$707,000,000 loaned for home _ pur- 
chase, construction of war housing, 
refinancing and home modernization 
January through August, this makes 
a $1,007,000,000 lending program 
which they have achieved this year. 
The nearest which they have come to 
this disbursement total for a like pe- 
riod since before the depression was 
in the banner year, 1941, when they 
loaned $916,000,000 on home mort- 
gages during the first eight months. 
This was before priorities began to 
be felt on home building materials, 
and home construction was benefiting 
from the step-up of employment and 
business activity in general resulting 
from the United States Defense pro- 
gram. 


June Mortgage Loans 


Savings and loan associations con- 
tinued their recent recovery in home 
financing activity during June, when 
their volume of mortgage lending 
reached nearly $109,000,000, an in- 
crease of 8 percent from May and 16 
percent over June, 1942. 

In the first six months of this year, 
their lending totaled $516,466,000, only 
3 percent less than in the like period 
of 1942, but 21 percent below the 
aggregate of such institutions for the 
first half of 1941, before war condi- 
tions had restricted their outlets for 
mortgage funds. 

The steady gain in lending by sav- 
ings and loan associations in the last 
five months was largely due to an in- 
crease in loans to finance the purchase 
of homes. 

Geographically, the comparison with 
the 1942 loan volume varied widely 
throughout the country. The Los An- 
geles Federal Home Loan Bank dis- 
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trict, comprising California, Arizona 
and Nevada, reported totais for the 
January-June period 48 percent ahead 
of the first half of 1942. Next highest 
gain—nearly 17 percent was in the 
Portland (Ore.) district, consisting of 
northwest and mountain states. 

At the other extreme, lending by 
savings and loan associations in the 
New York district fell off 37 percent 
while the Boston district reported a 
decline of 19 percent. 


July Building Contracts 

Contracts were let in July for 21,924 
new family dwelling units in the 37 
eastern states, according to F. W. 
Dodge Corporation. This figure com- 
pares with 15,750 in the preceding 
month and 18,420 in July, 1942. Total 
residential building, including military 
barracks and accommodations for 
single men in temporary type dormi- 
tories in war production centers, 
amounted to $71,836,000 in July, $61,- 
508,000 in June and $127,382,000 in 
July, 1942. 

Non-residential building, with a 
total value of $61,840,000, ran 35 per- 
cent below June and 87 percent behind 
July a year ago when manufacturing 
plant contract-letting was at _ its 
height. Of the $489,066,000 recorded 
in July, 1942, 82 percent was for 
manufacturing plants and closely re- 
lated types of projects. 

Heavy engineering work in July, 
amounting to $49,985,000 also declined 
from the $73,257,000 registered in the 
preceding month and from the high 
figure of $327,348,000 attained in July 
last year. 

During the first seven months this 
year, total construction contracts 
amounted to $2,034,933,000. This is a 
decline of 56 percent from the corre- 
sponding period 1942. 


Home Building Club 


The first post-war home building 
club to be inaugurated under auspices 
of a thrift and home financing institu- 
tion is described in the magazine 
Savings and Loans by Norman E. 
Clark of New Castle, Pennsylvania, 
president of the association pioneering 
in this venture. 

The New Castle group now com- 
prises thirty-five members accumulat- 
ing funds monthly either in war bonds 
or in share accounts in the savings 
and loan association to use as a down 
payment on the new home they expect 
to build. They are holding monthly 
meetings to learn about everything 
from the most advantageous location 
of the house on the lot to the possibili- 
ties of prefabrication. Majority of the 
club members are young married 
couples in the early thirties, with one 
or two children. 
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Plywood Manufacturer Builds 
House as Pre-Fab Experiment 


Looking forward to an easy shift 
from wartime production to manu- 
facture of peace-time products The 
Mengel Co. (Louisville, Ky.), post-war 
planning committee has built an ex- 
perimental prefabricated house, all 





the wood parts for which were man- 
ufactured in its own plants. The house 
was built to give Mengel an oppor- 
tunity to develop new uses for its 
wood products and gain added experi- 
ence with prefabrication from the 
ground up. 

Although the experimental house 
is ultra-conservative to the point of 
being out-dated in its exterior de- 
sign, the interior is said to contain 
numerous unique features and some 
of the construction principles em- 
ployed are advanced. The house is of 
dry wall construction throughout us- 
ing a searfed joint for walls and ceil- 
ings which was adapted from air- 
plane construction by Mengel engi- 
neers. This utilizes to the fullest ex- 
tent the stressed-skin principle, so 
that plywood can be used as a struc- 
tural member. The flush wall con- 
struction eliminates batten strips, fur- 
ring strips and unsightly nails. The 
plywood load bearing walls can be fin- 
ished in natural hardwood paneling or 
wallpapered without fear of cracks. 
Oak plywood floors were also used. 
The kitchen is equipped with late de- 
sign plywood cabinets. 


B. C. Timbermen Seek Method 
of Reducing Logging Waste 


The experiment being conducted by 
the Comox Logging Co. and the 
Powell River Pulp and Paper Co. in 
utilizing logging debris for the manu- 
facture of pulp is making progress, 
according to Chief Forester C. D. 
Orchard, following an inspection of 
the area near Ladysmith, B. C., where 
the experiment is being carried out. 

“Nothing spectacular has been done 
yet, but definite progress is being 
made in taking salvagable material 
out of the slash and debris for the 
manufacture of pulp,” he declared. 

The experiment is being carefully 
observed by the forest service, which 
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.. Front Lines of Research 





maintains a man on the operation 
making a study of the methods and 
economics of the work. 

It is felt that if the wastage inci- 
dental to logging can be reduced by 
recovering pulp values from debris, 
that a considerable advance will have 
been made in the forest industry in 
this province. 


Plans for New Lab. 


The Teco Shop-Lab., plans for 
which were previously announced, is 
now at the stage where building plans 
are in preparation and operations are 
expected to start during this coming 
fall. A well located site in the Dis- 
trict of Columbia has been acquired 
for the erection of this combined 
shop and testing laboratory, where 
facilities for both physical and chem- 
ical research in wood products will be 
located. 

Teco has been adding some impor- 
tant names to its research staff. E. 
M. Schaefer, former vice-president of 
the American Wood Sugar Co., joined 
July 1. A little later in the year it is 
expected that Dr. Edward Farber, now 
director of the Polysor Chemical Co., 
New Haven, Conn., will join the staff. 

The affiliated NLMA engaged the 
services of Carl A. Rishell (beginning 
July 1) as director of research and 
research coordinator. He was formerly 
director of the National Lumber Man- 
ufacturers Association hardwood divi- 
sion. He is a forester, and engineer 
and wood technologist with practical 
experience in hardwood production. It 
will be Mr. Rishell’s responsibility to 
keep in close touch with all research 
activities in the wood products indus- 
tries and to coordinate such efforts 
with a view of avoiding duplication 
of effort. 





Insulating Board Standard Set 


Effective since August 25 is a new 
commercial standard (CS42-43) desig- 
nating minimum specifications for five 
classes of structural fiber insulating 
board (not to be confused with the 
commercial standard for homogene- 
ous fiber wallboard discussed in the 
Aug. 21 issue of A. L., page 48) des- 
ignated as follows: Class A, Building 
Board; Class B, Lath (for plaster 
base); Class C, Roof Insulating 
Board; Class D, Interior Board (fac- 
tory finished); Class E, Sheathing. 
The standard establishes a definite 
criteria of insulating value and other 
physical requirements that should be 
possessed by this material and pre- 
sents a basis on which performance 
guarantees may be made by the man- 
ufacturer. Strength, absorption, and 
expansion are also covered as are 
methods of packing and labeling. A 
copy of the standard may be secured 
from the Superintendent of Docu- 
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ments, Washington, D. C., by request- 
ing the pamphlet entitled “Structural 
Fiber Insulating Board (Third Edi- 
tion), Commercial Standard CS42-43.” 


Wooden Pillows 


Experts of the Pacific -Lumber 
Company have developed a formula 
for blending shredded redwood bark 
fiber with cotton so that it makes a 
resilient, springy mixture for stuffing 
pillows and cushions. The mixture is 
moisture resisting. 

Shades of the Napa Valley! We 
can expect that Paul Bunyan is stir- 
ring in his sleep at such soft uses for 
his redwoods. 


Forest Service to Increase 
Aid in Timber Production 


Expansion of Forest Service assist- 
ance to wood-using industries in pro- 
duction of increased quantities of 
forest products for war needs has 
been provided by allocation of funds 
from an appropriation of $1,000,000 
voted by the last session of Congress, 
according to Joseph C. Kircher, Re- 
gional Forester. 

Allocation of these funds will pro- 
vide for increasing the scope of assist- 
ance rendered landowners and mill 
operators in selective cutting methods 
and in making available stumpage 
suitable: for war needs. The expanded 
program will supplement work of this 
type already being done in coopera- 
tion with State forestry departments 
and Extension Services. In addition, 
the new program will provide assist- 
ance to mills in solving problems of 
equipment, transportation and labor 
shortages which interfere with maxi- 
mum production. 

In order to expedite the organiza- 
tion of the program, a large number 
of key men from the regular Forest 
Service organization have been as- 
signed to the new activity. In nine of 
the eleven States in the Southern Re- 
gion, the National Forest Supervisors 
have been placed in charge of the 
new program as Area Foresters. 
From four to fifteen field men will be 
stationed in each State in the Region. 


British May Paint Again 

The complete restriction on paint- 
ing or decorating of houses, which 
has been in effect in Britain since 
early in the war has been eased to 
allow exterior work where the paint 
has actually been deteriorated by the 
elements or worn to such an extent as 
to jeopardize the structure. Only such 
portions may be painted, not the 
whole of the exterior unless absolutely 
necessary. 

To further limit the extent of the 
work, the paints to be issued for this 
purpose four in number —cream, 
green, brown and chocolate, and are 
to be sold in pint and quart contain- 
ers only. Whether intentional or 
merely incidental, the tar naphtha sol- 
vent has an unpleasant odor which en- 
sures that the paint will be used for 
outdoor work only. 
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- « - ASSOCIATIONS & CLUBS 





Plans for Hoo-Hoo 
All-Out Annual 


The fifty-second annual convention 
of the Concatenated Order of Hoo-Hoo 
is deviating from the customary con- 
vention procedure and _ instead is 
holding uniform and_ simultaneous 
meetings throughout the United States 
and Canada, in observance of Sept. 9 
as Hoo-Hoo Day. This decentralized 
plan of observing its national conven- 
tion has struck a responsive chord in 
the heart of every Hoo-Hoo by co- 
operating with the Government in its 
effort to hold down traveling by 
civilians. 

Chicago Hoo-Hoo will meet at the 
Furniture Club of America in the 
Furniture Mart at lunch time and 
after lunch will adjourn to the adja- 
cent library and listen to a 30-minute 
talk by Armin Elmendorf of Elmen- 
dorf Corp., Chicago, on laminated 
wood. Colored and sound movies on 
various topics will be shown and a 
short business meeting will follow. 
T. Kettlety, Minor Botts, and Floyd 
Quigg are the committee making 
plans... 

The Twin Cities Hoo-Hoo Club will 
meet at the Hotel Radisson, Minneap- 
olis, Minn., and will chose officers for 
the ensuing year. The annual business 
session will be held as part of the 
program of an afternoon and evening 
regional meeting. Plans for the ses- 
sion are in charge of Vicegerent 
Snark Tom Bonner and International 
Treasurer W. M. Wattson. A Con- 
catenation is scheduled as the closing 
feature, at 9:09 P. M. 

The Baltimore Club No. 100 and 
Club No. 99 in Washington, D. C., will 
meet jointly at the Mayflower Hotel 
in Washington, D. C. Preparations 
for the event are going forward under 
the direction of George V. Fredrickson, 
president of the Baltimore club, and 
Eugene Madden, Snark of the Capital 
City section. A Concatenation will fea- 
ture the meeting. 

The Milwaukee club will meet at the 
Schroeder Hotel in dh all day session, 
the highlight of which will be a debate 
on “Prefabrication After the War.” 

Four hundred lumbermen in the 
Arkansas district have received notices 
of the meeting to be held at Little 
Rock, Ark. 

In Akron, Ohio, a special effort is 
being made for a Hoo-Hoo revival. 
The Sacramento, Calif. Hoo-Hoo Club, 
and Iowa Hoo-Hoo Club, the Dane 
County Hoo-Hoo Club of Madison, 
Wis., the Spokane Hoo-Hoo Club of 
Washington, and the Boston Hoo-Hoo 
Club all are arranging meetings com- 
bined with Concatenations. 

Dinners are being arranged at Kan- 
sas City, Mo.; Fort Wayne, Ind.; 
Denver, Colo.; Clinton, lowa, by lead- 
ers of Hoo-Hoo in those districts. 
Port Arthur, Canada, is staging a 
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meeting to which all Canadian mem- 
bers are invited, and many unorgan- 
ized groups have scheduled informal 
luncheons and dinner meetings. 


Southern States Forest 
Fire Commission 


The Southern States Forest Fire 
Commission met in Asheville, N. C., 
Aug. 6, with key men from various 
government agencies and planned for 
fall and winter forest fire prevention 
and discussed war problems of the 
lumber producing industry. All lum- 
bermen had been invited to the meet- 
ing, which was also open to the public. 
Discussions on how to remedy the 
labor shortage featured the meeting. 

Vigorous opposition to proposed 
Wallgren omnibus forestry bill 
(S-1330) was expressed. 


St. Louis Annual 
Golf Tournament 


The St. Louis lumber fraternity 
braved the heat of the hottest day of 
the summer to participate in the 
twenty-seventh annual golf tourna- 
ment of the St. Louis Lumbermen’s 
Golf Association on Aug. 24 at Nor- 
wood Hills Country Club in St. Louis 
County. The one hundred golfers who 
ignored the heat turned in surpris- 
ingly good scores. An additional fifty 
participated in the less strenuous 
horseshoe tournament. 

All attended the banquet in the 
evening, at which time the nominating 
committee submitted the names of 
Clifford Harrison, Harrison Lumber & 
Hardware Co., as president for the 
coming year, and C. B. Theiling, Theil- 
ing-Lothman Manufacturing Co., as 
vice president. Frank J. More, secre- 
tary of the Wood Products Institute 
of Greater St. Louis, which sponsors 
the golf tournament, was continued as 
secretary of the St. Louis Lumber- 
men’s Golf Association. 


Producers’ Council 


The Producers’ Council, Inc., which 
is the national organization of manu- 
facturers of building materials and 
equipment, is actively engaged in the 
preparation of a postwar construction 
program, to which all in the industry, 
members and non-members, are in- 
vited to submit suggestions. First 
announcement regarding the details 
of the comprehensive program will be 
made public when the Council’s ad- 
visory board meets in New York City 
on Sept. 20 to formulate recommenda- 
tions. 

F. K. Weyerhaeuser, president of 
the Weyerhaeuser Sales Co., St. Paul, 
Minn., has been appointed to the 
advisory board. 

With the addition of five new mem- 
bers since its Cincinnati convention in 
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May, the membership of The Produc- 
ers’ Council now is the largest of all 
time, according to an announcement 
by J. W. Follin, the Council’s manag- 
ing director. 


Birmingham Exchange 


Means for stepping up lumber pro- 
duction and methods of pricing it 
under Amendment 2 to MPR 215 were 
discussed at a called meeting of Build- 
ing Material Exchange Inc., in Birm- 
ingham, Ala., on Aug. 20. 

Chief speakers were Col. W. C. 
Barnes, local WPA administrator and 
Congressman John Newsome, both of 
whom stressed the part lumber and 
lumbermen are playing in the war 
effort, and J. Thornton Estes, mem- 
ber of the WPA lumber advisory com- 
mittee, representing the South. Peter 
Fyfe, president of the Exchange, 
presided. 

An approved reference guide for 
computing maximum resale prices 
under the new OPA regulations has 
been worked out by the Institute for 
distribution to members and it was 
explained by Bedford Seale, chairman 
of the committee in charge. 


Baltimore Club Will Resume 


The Baltimore Lumber Exchange 
expects to get off to a good start for 
the 1943-1944 season on Sept. 13, 
when plans held in abeyance over the 
vacation season will receive consider- 
ation. 


Ontario Retailers 


The Northwestern District of the 
Ontario Retail Lumber Dealers Asso- 
ciation held a meeting at Kitchener, 
Ont., Aug. 23, the chief purpose of 
which was to discuss the important 
announcement made by the Timber 
Controller on Aug. 7, which cancelled 
all subsidies to lumber manufacturers 
and wholesalers, as well as subsidies 
that were being paid to retailers in 
British Columbia and the Prairie Prov- 
inces. In place of the subsidies, the 
manufacturers, wholesalers, and _ re- 
tailers who were formerly receiving 
them are permitted from Aug. 16 to 
add an equivalent amount to their 
price ceilings. 

A. S. Boyer, Waterloo, chairman of 
the association, presided both at the 
business meeting and at the dinner 
meeting which followed, with C. W. 
Roth, of Preston, as secretary. 


Coming Conventions 


Sept. 9—International Concatenated Or- 
der of Hoo-Hoo. An All-Out annual, 
with simultaneous meetings through- 
out the United States and Canada. 


Sept. 14 or 17—National Wholesale 
Lumber Distributing Yards Assocla- 
tion, La Salle Hotel, Chicago, Annual. 


Sept. 16-17—National Hardwood Lum- 
ber Association, La Salle Hotel, Chi- 
cago. War service conference and 
annual. 
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Reaching Your Prospects 











through Their Pocketbooks 











In advertisements like this, we are telling business- 





en, Government and industrial executives, archi- 
tects and builders how Wolmanized Lumber* is 





saving time and money on all kinds of construction. 


You'll certainly profit by the interest aroused. 
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Wolmanized Lumber is ordinary wood made 
highly resistant to decay and termite attack it ik e@ Tis 
by vacuum-pressure impregnation with Wolman Maintenance Men 
Salts* preservative, the “‘alloying ingredient’’. Be ad 
prepared to push the sale of this treated lumber -Long- lived Wolmanizet 
fr postwar uses. American Lumber & Treating : 


Company, 1646 McCormick Bldg., Chicago 4, Ill. fin sa Maton then Se ihe oo 
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Wolmanized d Lumber* is that kind of material. It doesn't need 
n on the toughest jobs, because it is able to 


lot of Wolmanized Lumber. It is easy to 
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Manufacturing 


Ponderosa Pine 
Idaho White Pine 
Engelmann Spruce 
Fir & Larch 


Mills at 
Libby, Montana @ Klickitat, Washington 
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The 
Western 


Lumber Wholesaler 


Will Supply You 
if He Can 








The Western Wholesaler can’t per- 
form any miracles in obtaining lumber 
where it isn’t available, but he’s in 
hourly touch with the mills and if the 
stock can be had he will do his best to 
get it for you. 


The Western Wholesalers below are 
bending every effort to meet war needs 
and take care of as much of their cus- 
tomers’ needs as is possible under war 
conditions — and when peace comes 
they will be back with better-than-ever 
service on all Western woods. 





MORSTURG 


Morrill & Sturgeon 
Lumber Co. Yoon Bidg.,.Portiand.Ore 
WALES LUMBER COMPANY 


Old National Bank Building 
SPOKANE, - - - WASHINGTON 








FALL LY 


110 Market St., SAN FRANCISCO 11, CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Cants 
and Shipdecking. 


SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 
SEATTLE, WASH. 
HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 











CARL SODERBERG == {Sayrmill: Pine 
LUMBER COMPANY Prineville, Ore.) 


Spokane, 
Manufacturers and Wholesalers Washington 
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A. W. Thompson, sales manager, 
D. M. Rose & Co., Knoxville, Tenn., 
takes the helm of the Southern Wood- 
work Association. He was unani- 
mously elected president at the an- 
nual meeting held in Atlanta on Aug. 
11 and 12, succeeding Frank Wilson. 
Mr. Thompson was an organizer of the 
association in September, 1942, at a 
meeting in Charlotte, N. C., at which 
time he was elected a vice president, 
and he has fully demonstrated his 
ability to guide the activities of the 
association into channels most profit- 
able to its members. 

To retiring President Frank Wilson 
the members presented a token of af- 
fection, esteem, and appreciation of 
his untiring efforts and accomplish- 
ments in behalf of the members of 
the association as its first president. 

Reelected as vice presidents are: 
P. H. Dalton, vice president, Snow 
Lumber Co., High Point, N. C.; J. 
Reese Jones, Victoria Sash & Door 
Co., Shreveport, La.; John D. Sasse, 
Schell-Sasse Manufacturing Co., Jack- 
sonville, Fla.; and H. A. Taylor, vice 
president, Miller Manufacturing Co., 
Richmond, Va. Newly elected vice 
presidents are: J. J. O’Neill, president, 
O’Neill Manufacturing Co., Rome, Ga., 
and William Otis, president, Columbia 
Lumber & Manufacturing Co., Colum- 
bia, S. C. Mr. Otis was nominated 
from the floor after he, as chairman 
of the nominating committee, had 
recommended the election of the other 
officers. W. B. Willingham, Jr., 
president, Willingham - Tift Lumber 
Co., Atlanta, was reelected secretary- 
treasurer, and Joseph G. Rowell was 
reappointed counsellor. 

Six new members were welcomed 
at the meeting: Gate City Sash & 
Door Co., Fort Lauderdale, Fla., rep- 
resented by M. D. Ebert, vice presi- 
dent and W. C. Belton, secretary- 
treasurer; McPhillips Manufacturing 
Co., Mobile, Ala., represented by J. R. 
Druhan and Paul Brinson; Madison 
Lumber Co., New Orleans, represented 
by Ben L. Johnston, manager; Na- 
tional Sash & Door Co., New Orleans, 
represented by Herbert J. Bremer- 
mann, president; A. H. Ramsey & 
Sons, Miami, represented by I. W. 
Gard, manager; Spencer Lumber Co., 
Gastonia, N. C., represented by Wm. 
T. Spencer. 

The meeting was well attended, 93 
percent of the membership being pres- 
ent in person or by proxy—an unusual 
record which is indicative of the en- 
thusiastic interest of its members. 
The representatives put in two days 
of hard work on their collective prob- 
lems. As a consequence a program 
of activities was developed which 
holds large potential benefits for the 
members. It includes a series of 
meetings for the purpose of develop- 
ing a better understanding of costs; 
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the development of a Design Book jn 
cluding a Directory of the Assogj 
tion’s members; a confidential refe 
ence service; the development of g 
tistical data for the purposes of aj 
ing members in tax adjustments, 
negotiations, and for other purpo 
of mutual benefit. 

“PP” Patton of the Zuber Lum 
Co., Atlanta, and Reed Morse fro 
Miami, Biloxi, and the West Coast 
representative of the M & M Wood 
working Co., were on the program t 
report on the situation with respec 
to western pine lumber and plywood 

C. T. Melander, chief, millwork sec 
tion, Lumber and Lumber Products 
Branch, War Production Board, air 
mailed a specially prepared message 
which was read to the meeting and 
received with intense interest becaus¢ 
it embraced the major items of inter: 
est to the members at this time; in 
cluding authentic information regard 
ing prospective needs for wooden wat 
commodities and_ essential  civilia 
needs which may be met by the pro 
duction facilities of the members; inj 
formation respecting the availability 
of lumber for said needs; and ways 
and means for getting such contracts 

T. E. Falvey, deputy regional di- 
rector, Small War Plants Corporation 
addressed the meeting and with th 
aid of charts informed the member 
regarding the record of contracts 
awarded and future plans for aidin 
smaller plants to get contracts fo 
essential civilian needs. 

Gordon Heath of Campbell Coa 
Co., told about his experiences in ob 
taining approval of the WLB for wag¢ 
increases, and led an extensive dis; 
cussion on this vital and timely prob+ 
lem. 

W. H. Cain, president, Chavennes 
Lumber Co., Knoxville, Tenn., chail- 
man of MPR-293 protest aa 
reported that the OPA is working 
an amendment of MPR-293. 

Round-table discussions were held 
on many interesting subjects, includ- 
ing amended MPR-215; anticipated 
amendment of MPR-293 to increast 
millwork prices; modification of Lim 
tation Order L-41; responsibility for 
adequate plans and specifications; and 
other suggestions for the general good 
of the members. 

The Committees which functioned 
during the meeting were: Nominat 
ing: William Otis, E. G. Kamm, E. 
Oettinger, and H. R. Peavy; Audit 
Budget: J. J. O’Neill, W. C. Belton 
Carter Dalton, J. R. Druhan, and W. 
B. Willingham, Jr.; resolutions: W. 4 
Cain, J. Reese Jones, and F. L. Lam 
caster. : 

At the conclusion of the meeting 

























President Thompson appointed the fol- 
lowing members of a committee tf 
develop the association’s design book: 
F. L. Lancaster, W. H. Cain, P. H 
Dalton, and J. Reese Jones. 
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BERMAN 


FOR 
LESS SASH 
RECONDITIONING 


DEMAND 


ARM-CLAZE 


's the Answer to the 
ILLWORK INDUSTRY’S 
OLDEST HEADACHE 


Better Jobbers Have It! 


Today, the better sash and door 
jobbers are interested in providing 
sash that requires less recondition- 
ing. They've found the answer in 
ARM-GLAZE. Arm-Glaze was de- 
veloped especially for the wood sash 
industry to lick the recondition- 
ing problem, and it has. In over 
iwo years there has never been a 
complaint on ARM-GLAZE. 

Made by a secret Armstrong for- 
mula, Arm-Glaze puts the stamp of 
quality on the sash you sell. It not 
only saves reconditioning costs but 
helps you build prestige and good- 
will among your customers. There 
are no glazing failure complaints or 
yearly check-ups necessary. Arm- 
Glaze has a practical set but remains 
elastic thus assures long life to the 
material. It absorbs the expansion 
and contraction of the wood—never 
becomes rock hard or shears its 
bond. 

For your protection, demand 
ARM-GLAZE (the blue putty) on 
the next sash you buy. 







































Made only by 


THE ARMSTRONG COMPANY 
DETROIT DALLAS ° CHICAGO 
Manufacturers of 


Putties, Glazing and Caulking Compounds, 
Furnace Cements 
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Douglas Fir Plywood 
INVASION BARGES 


made for United Nations! 


@ Add invasion barges to the long list of war jobs Douglas 
Fir Plywood is doing. This sturdy, lightweight engineered 
lumber is being used for transportation equipment of all 
kinds, for military and war worker housing, for factory con- 
struction and scores of other purposes. Because of this wide 
and varied experience, you're sure to find Douglas Fir Ply- 
wood one of your most useful post-war construction materials. 
























@ Here's another type of ply- 
wood barge — officially known 
as a lighter — built by Higgins 
Industries, Inc., of New Orleans. 
Sides and decks of these 18x64- 
foot barges are covered with 2 
layers of %-inch Exterior-type 
Douglas Fir Plywood. This Mir- 
acle Wood adds rigidity, is 
quickly applied and easily re- 
paired if damaged. 


a bed 


@ (Above) The bottom skin of 
these Higgins lighters consists 
of (from left) outer planking, 
a layer of thoroughly water- 
proofed canvas and an under- 
lay of %-inch Exterior-type 
Douglas Fir Plywood. The Hig- 
gins Industries use vast quan- 
tities of plywood in the many 
types of auxiliary vessels they 
are building. 





TO HELP SPEED 
VICTORY 
the Douglas Fir 
Plywood Industry 
is devoting its en- 
tire capacity to 
war production. 
We know this pro- 
gram has your 
approval. 


DOUGLAS FIR 
PLYWOOD 
Real Biber 


SEND FOR FREE WAR MADE LARGER, LIGHTER 


USE FOLDER 
Scores of actual photographs od 7 = PROO F 
STRONGER 





show plywood's busy war career, 
Write Douglas Fir Plywood Asso- 
ciation, Tacoma Bldg., Tacoma, 
Washington, for YOUR copy. 
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FOREST 





A. J. Voye 


The streamlined, wartime, semi-an- 
nual meeting of the directors and 
members of the Western Pine As- 
sociation convened in San Francisco 
on Aug. 19. 

President A. J. Voye of Klamath 
Falls, Ore., briefly outlined some of 
the problems to be considered and 
recommended an_ association com- 
mittee to consider and advise on labor 
problems. He added a note of opti- 
mism on the progress of the war and 
the job western pine manufacturers 
are doing to meet the heavy demands 
of the war effort. He urged members 
to accept their responsibilities and 
help carry on the industry work. 

Throughout the meeting it was 
evident this group of manufacturers 
and their association staff are work- 
ing effectively to meet war demands 
and at the same time sacrifice as little 
as possible the long range responsi- 
bilities such as forest conservation 
and improvement in quality of prod- 
uct. 

The most important expansion of 
association activities this year is in 
forest engineering and conservation 
and in the association research work. 

In research, the most important 
project under way at the present time 
is what is termed “Solvent Season- 
ing,’’ which to date has not progressed 
beyond the laboratory stage. Here 
the association tripled the appropria- 
tion made at the last annual meeting 
to construct a pilot plant to demon- 
strate the work on a commercial basis. 

It is significant that in a period of 
so many immediately pressing prob- 
lems, more time was devoted to the 
forest conservation department than 
to any other one subject. This dis- 
cussion took the form of a panel, with 
J. F. Daggett of Prineville, Ore., 
chairman of the conservation com- 
mittee, acting as interlocutor and dis- 
trict members of the committee, to- 
gether with the association staff of 
forest engineers, acquainting the 
membership with the work and con- 
ditions prevailing in these various 
sections of the far-flung territory em- 
braced in the association member- 
ship. 

In both their research and forest 
conservation programs, the Western 
Pine Association leads the industry of 
the entire nation. 

Head of the association’s research 
department is Albert Hermann, who 
started its first laboratory eighteen 
At the head of the impos- 


years ago. 
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CONSERVATION 


Holds Spotlight at 
Western Pine Semi-Annual 


ing forest engineering staff is Stewart 
Moir. 

In an address which Secretary- 
Manager S. V. Fullaway, Jr., titled 
“Your Association— Today and To- 
morrow,” he reviewed the associa- 
tion’s situation and stressed basic ob- 
jectives of the cooperative effort of 
the Western Pine industry. 

He pointed to three considerations 
that should guide the association dur- 
ing the war period: 

1—The winning of the war. 

2—The development of sound _ in- 
dustry conditions for postwar days. 

3—Plans for the anticipated era of 
intense competition following the war. 

In outlining what the association is 
doing in maintaining its essential ac- 
tivities and at the same time assum- 
ing new obligations under present 
wartime conditions, Mr. Fullaway 
enumerated the many things the as- 
sociation is doing and suggested a 
postwar program of basic objectives. 

“The Industry Outlook” was the 
title of the report by Assistant Secre- 
tary-Manager W. E. Griffee. The re- 
port reviewed 1942 lumber statistics 
and gave 1943 estimated production 
and requirements. 

In the Forest Conservation com- 
mittee panel, it was shown that the 
Western Pine Association area has 90 
million acres of timber land, with 600 
billion feet of timber on it and 1,500 
mills. 








The Tree Farm movement is grow- 
ing and Western Pine operators are 
well represented with Certified Tree 
Farms. 

J. F. Daggett, chairman forestry 
committee, summed up the subject 
with this appropriate slogan: “Where 
timber grows, everybody gains.” 

A prominent guest at the meeting 
was introduced by J. M. Brown, Spo- 
kane, Wash.; he was Major Jack 
Carter of the U. S. Army Air Force, 
who was a lumberman with the Dia- 
mond Match Co. for over twenty 
years. 

Recommendations of committees ap- 
proved included active opposition to 
the proposed Wallgren omnibus for- 
estry bill (Senate bill S-1330). This 
bill was condemned as “the worst 
piece of timber legislation ever pro- 
posed.” 

As recommended by the grading 
committee, the standard size for 7/4 
was set at 1-19/32. 

R. M. Bodkin, manager of the Pon- 
derosa Pine Woodwork Association, 
Chicago, made an interesting presen- 
tation of that two-and-a-half year old 
organization. 

Committee reports were presented 
as follows: executive—A. J. Voye, 
Klamath Falls, Ore.; forest conserva- 
tion—J. F. Daggett, Prineville, Ore.; 
grading—W. G. Kahman, San Fran- 
cisco, Calif.; promotion—A. J. Glas- 
sow, Bend, Ore.; research—W. P. 
Marsh, Hines, Ore.; statistics—H. F. 
Root, Bonner, Mont.; traffic—P. L. 
Heron, Tuolumne, Calif. 

Just before adjournment, President 
Voye announced appointment of the 
following members of the associa- 
tion’s overall labor advisory commit- 


tee: M. R. Prestridge, Alamogordo, 
N. M.; J. C. Rassenfoss, Standard, 
Calif.; A. L. Glassow, Bend, Ore.; 


Charles M. Hines, Hines, Ore.; Cy 
Sawyer, Cashmere, Wash.; J. M. 


Brown, Spokane, Wash.; J. Hawkins, 
Kalispell, Mont. 


Forest Conservation Committee and Forest Department Staff of Western Pine Association. 
Standing, left to right: C. V. Zaayer, Curtis Price, G. H. Schroeder, Stanley Hodgman, 
Stuart Moir, chief, Forest Conservation Staff; also Kenneth Walker, E. T. F. Wohlenberg, 
and (seated, left to right) E. T. Rettick, Swift Berry, R. A. Colgan, Chairman J. F. Daggett, 


R. R. Macartney, and T. P. Gallagher of Forest Conservation Committee. 


Note cross 


sections of trees showing rapidity of growth on properly managed reforestation areas 
after mature trees are cut out. 
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To Our Cudlomers-- 


We feel sure that like our- 
selves you have been much encourag - 
ed by the favorable war develop - 
ments of the past several weeks. 


May the glorious efforts of our | 
courageous fighting forces con- | 
tinue to be rewarded with deserving 
victories. 


And let us on the home front 
continue to give our boys all pos- 
sible support. For our part we are 
continuing to do our utmost to sup- 
ply lumber for the war effort. Our 
big desire is to see the war won 
and peace restored--so that we can 
get back to our lifetime job of 
furnishing our regular customers 
their needs in lumber and millwork. 


P. M. Barger Lumber Co. 


Wholesale Lumber--Mouldings and Shingles 
Telephone 876--Statesville, N. C. 
Branch Office: P. O. Box 5998, Bethesda Station, Washington, D. C., 
Telephone Oliver 3450 


Barger Millwork Co. 


Wholesale Windows and Doors 
Telephone 733--Statesville, N. C. 




















Logged in 1936-37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 -- 750,000,000 Feet of Standing Timber 


HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply 
DEFEND YOUR TRADE with 


MENOMINEE INDIAN MILLS 


Ai ; Neopit, Wisconsin 
it-Dried - QUALITY LUMBER - Kiln- Dried 


A 
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YOU GAN DO IT WITH A CORLEY 


IS YOUR MILL ONE OF THE 
9,740 THAT ARE IDLE ? 


’ | ‘HE United States Forestry Service, and 
the lumber division of the War Produc- 
tion Board, report that 27% of our Coun- 
try's sawmills were idle in May. 
Reasons given were shortages of logs, man- 
power and equipment. 
Corley can help you correct this situation 
now, while the high demand for lumber and 
large backlog of unfilled orders continue. 
The War Production Board gives you an 
AA-1 Priority for maintenance, repair and 
operating (MRO) supplies. 
If you need supplies, communicate with 
Corley immediately. War demands that we 
break this “bottleneck of production.” 
Corley knows the regulations. Corley will 
WRITE, act promptly. 
WIRE A request will bring a copy of our recent 
OR bulletin regarding priority procedure on 
equipment and repairs. Write Corley Pri- 
orities Department, 3 Crescent Circle. 


CorleY MANUFACTURING COMPANY 


ESTABLISHED 1905 


CHATTANOOGA 1, TENNESSEE 


Manufacturers of : 
Circular Saw Mills, Edgers, Trimmers, and Accessory Equipment 


Branches : — Portland, Ore.— Seattle, Wash.— Little Rock, Ark.— Natchez, Miss. 


YOU CAN DO IT WITH A CORLEY 








TIME 


is the 


ESSENCE 


On Government Work 


If your contract calls for water repellent toxic 
treatment use WOODLIFE, the standard pre- 
servative solution in all parts of the United 
States. Bins. boxes, boats and housing, truck 


body parts and many other wood products are 


being dipped daily in 











- - SUB-HEAD TOPICS 





Army's "Salute to Wood” 

The Army’s “Salute to Wood” cara- 
van was scheduled to get under way 
on Monday, Aug. 23 at Meridian, Miss., 
with its first show in that city on 
Wednesday, Aug. 25, following which 
its itinerary includes stops at 38 
towns and cities in Mississippi, Ala- 
bama, Texas, Arkansas, Louisiana, 
Georgia, Florida, South Carolina, 
North Carolina, and Virginia, and 
will cover more than 4,000 miles. The 





purpose of the caravan is to stimulate 
production of lumber and pulpwood in 
the ten Southeastern States in which 
the parades and shows will be staged 
by the more than 300 troops and 50 
motor vehicles which comprise this 
cavaleade. War heroes, invalided home 
from the battlefronts, will emphasize 
lumber’s importance to victory in the 
war in talks to lumberjacks, sawmill, 
pulpwood, and other employees of 
lumber producing industries. Small 








TO PROVE THE FUTURE OF WOOD 


Wood, not metal, is the most important raw material for 


war. 


The hundreds—thousands—of uses of wood in war- 


time prove it. The weight of wood required in war con- 
struction actually exceeds the weight of steel! And, be- 
cause unlike metal, lumber is endlessly renewable, it is 
the most important raw material of the future. 


Logging at top speed for a nation at war, providing the 
material for ships, barracks, war plant construction, sturdy, 
dependable crating to protect war material in shipping— 
Dierks is even now growing, through forest management, 
materials for the future—a future that will see wood re- 
capture markets once lost to substitute materials. 


The future is bright for lumber—your business... and ours. 








NS-4 


* 


LUMBER & COAL COMPANY 


DIERKS BLDG., KANSAS CITY, MO. 


artillery and battle equipment, jceps 
and other combat vehicles wil] be 
shown in action at war shows to be 
staged in the evenings. Exhibits 
showing how pulpwood and other for- 
est products are used for essential 
war material will be shown; these in- 
clude the new jettison paperboard gas 
tank made for war planes; life rafts 
made of rubber and paper; skis and 
toboggan sleds; supply and flare para- 
chutes made of paper and rayon; 
smokeless powder made of pulpwood; 
walkie-talkie radios; water-tight 
paper-board containers used to trans- 
port ammunition, food and other sup- 
plies; a Higgins landing boat and 
assault boats; a 10-foot section of pon- 
toon bridge; a lamnier aircraft pro- 
pellor blade, and charcoal. 

Side trips will be made to logging 
camps and mills whose workers are 
unable to. attend the main show as 
this Army caravan sweeps along on 
its six weeks’ tour, dramatizing the 
war need for wood, for the purpose of 
bolstering up morale and increasing 
preductivity of war workers through 
the southern lumber and pulpwood in- 
dustries. 


Assistance in Making Up 
Retail Price Lists 

Revised MPR. 215, covering Dis- 
tribution Yard Sales of Softwoods, 
now virtually applies to the entire 
country, and the making up of retail 
price lists based on this regulation 
presents a difficult task. A great deal 
of the spadework is already carried 
out in the pages of a folder on Price 
Ceilings and Regulations compiled by 
Biddle Purchasing Company. This 
folder extends the mill ceiling prices 
to a delivered basis to all important 
rail centers on the principal species 
of Softwoods. All of the permitted 
estimated weights to be employed in 
building up delivered ceiling prices 
are clearly shown for each item now 
under a maximum price regulation 
and, in addition, the folder includes a 
chart of freizht-rate extensions. 


Seven Brothers Direct 
Building Material Concern 

An interesting single family “team” 
has met with singular success in the 
development of one of the nation’s 
well known building material manu- 
facturing concerns. Seven Marsh 
brothers are members of the directo- 
rate of Marsh Wall Products, Inc., 
Dover, Ohio. 

The company was organized in 1913 
by Alvin C. Marsh, oldest of the seven 
brothers and now president of all 
Marsh enterprises. Entrance of the 
United States into World War ! put 
a strain upon the new company inas- 
much as Alvin and John Marsh were 
called into the service. The remaining 
brothers carried on the business dur- 
ing their absence. 

The business was first conceived as 
strictly a lumber business. Its ex- 
pansion into other fields came irom 
1920 on. Marsh “Golden Oak” floor- 
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ing, exterior trim and moulding was 
sold through lumber dealer outlets. 
The company’s hardwood department 
supplied the raw materials for its 
manufacturing sections. It operated 
23 portable mills and drew upon the 
production of other mills. J. H. Marsh, 
general manager had direct super- 
vision of this department. 

The first of the two brick plants 
was acquired by Marsh in 1922. Un- 
der the direction of W. P. Marsh these 
two plants have a present annual ca- 
pacity of 36,000,000 face and paving 
brick. 

Plastic finished “Marlite,” a pioneer 
in the field of prefinished wall panel- 
ing, was depression-born. The prod- 
uct is manufactured under an exclu- 
sive formula and process. It found 
acceptance in the building trade and 
today it is having wide use in wartime 
building. Marsh Wall Products is said 
to be the only plant which has devel- 
oped a complete line of accessories to 
go with wall paneling. V. R. Marsh is 
vice-president and general manager of 
the “Marlite” division. 

Unique among family combinations 
in business is the harmony with which 
the Marsh brothers operate. Each has 
demonstrated a sincere interest in his 
respective working sphere within the 
company and each has the respect of 
the others. Complete roster of the 
Marsh directorate is: W. H. Marsh, 
H. E. Marsh, Vic, John, Alvin, Joe and 
W. P. Marsh and F. J. Huff. 


Dedicate Nation's Largest 
Tree Farm 

The largest Tree Farm in America 
—a tract of 506,000 acres operated by 
the Weyerhaeuser Timber Co.—was 
formally dedicated Aug. 5 at Klamath 
Falls, Ore., with Governor Ear] Snell 
as the principal speaker. 

It was the first presentation of a 
Tree Farm certificate by the Western 
Pine Association. 

_At noon Governor Snell and the offi- 
cial party were guests of R. R. Ma- 
cartney, manager of the Klamath 
Falls branch of the company, at a 
dimer in a company logging camp. 
Governor Snell was assisted in setting 
the marker by representatives of the 
Chamber of Commerce, Rotary, Ki- 
Wanis, and Lions clubs, and by city, 
State and county officials. 

In an address at the evening ban- 
quet the Governor stressed the im- 
portance of this farsighted company 
Policy in the economic development of 
the state, which today leads the na- 
tion in lumber production. It was 
Pointed out that during its ownership 
of timber land in the Basin, covering 
more than 40 years, the company had 
paid more than $3,000,000 in taxes to 
Klamath County. 

J. P. Weyerhaeuser, Jr., executive 
vice president of the company, at- 
tended the dedication and spoke at the 
banquet on “Looking Ahead.” He 
dwelt particularly upon the work be- 
— done in the field of research. 
While he referred to the company’s 
°wn laboratories at Cloquet, Minn., 
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and at Longview, Wash., this mention 
was only incidental to the tribute he 
paid to research as a whole, and espe- 
cially to the laboratories of the West- 
ern Pine Association and those of 
other private concerns. He assured the 
audience that the Weyerhaeuser com- 
pany expects to remold its plant facil- 
ities as new markets can be developed 
to more completely utilize wood now 
growing on its tree farm. He an- 
nounced that work is now going for- 
ward on a Pres-to-log unit that will 
utilize waste from the planing mill. 
A. J. Voye, president of the West- 
ern Pine Asssociation, officially rep- 
resented that organization at the 
presentation ceremonies, the associa- 
tion being the principal sponsor of 
the event. Mr. Voye pointed out that 





135 lumber manufacturing concerns in 
11 western States working through 
the Association, comprise an impor- 
tant economic factor in the economic 
life of the West. The Association has 
pioneered in promoting sound fores- 
try, he said, in pointing out that 
sponsorship of the Tree Farm pro- 
gram is one of its major activities. 

Placing of the official marker on the 
tract proved particularly impressive 
as the spot selected called attention 
to the past, present, and future. The 
area had been logged 10 years ago, so 
stumps of the harvest were much in 
evidence, but it was apparant that 
there would be “trees for tomorrow.” 
Everywhere young trees were to be 
seen in heights varying from a few 
inches to 10 or 15 feet. 








FLOORS OF THE FUTURE 


What Will They Be? 


You read much about the “house 
of tomorrow’ —predictions that 
new forms of glass, metal, plastic, 
and plywood will be found in 
every room... that kitchens 
will be mechanical wonders... 
that bathrooms will be like those 
in the movies .. . that windows 
will wind up and down like those 
in an automobile ... that roofs 
will slide back and forth at the 
owner’s command. 

What about the floors? What 
kind of flooring will be used in 
the “house of tomorrow’? Of 
one thing you can be certain ... 
that it will be made of hard- 
wood. No satisfactory substi- 
tute has been found 
for hardwood floors. 
No other material has 
its warmth, beauty, 
economy, durability, 





and other desirable qualities. 

You can also be certain that 
the new postwar flooring will be 
a product of E. L. Bruce Co., 
world’s largest makers of hard- 
wood flooring. The two major 
flooring improvements of the past 
25 years have been developed in 
our plants—first, unit-wood 
block flooring for use over con- 
crete; later, prefinished strip 
flooring known as “Streamline.” 

Our wood experts, engineers, 
and chemists are continually con- 
ducting research work to produce 
a better hardwood flooring to 
match the improvements in other 
building materials. We can’t tell 
you now what the new 
postwar flooring will 
be. But you may rest 
assured it will be a 


Bruce product. 


E. L. BRUCE CO. 
Memphis, Tennessee 











TABLE 1—MaxiMuM Prices Per M’BM for STANDARD GRADES AND VICTORY GRADE OAK FLOORING 








































































Oak Flooring Ceiling 


direct-mill sales of standar 


Dollars and cents ceiling prices for 
‘d grades 
and victory grade of oak flooring, and 
for pre-finished oak flooring have been 
set up in MPR 458. These prices are 


shown on the tables on this page. 


If the purchaser’s order requires 
less than carload shipments, an addi- 
tion of $4 per M may be made on oak 


flooring so shipped. 
delivered price 


The maximum 
is the ceiling price 
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Car and Cargo 








Teletypewriter PD 54 


PATRICK LUMBER COMPANY 


Terminal Sales Building, Portland, Oregon 


Wholesale Only 


ALL WESTERN LUMBER and PILING 


Private and governmental developments of forests on a sustained yield basis 
demonstrate here in Washington and Oregon where climate is ideal that we 
can sustain our present heavy production and be producing more construc- 
tion and finishing lumber 40 years hence than now. 
future needs in lumber and piling. 


Depend on us for your 
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Cut from large Klamath Basin Pon- 
derosa timber, Kesterson stock is of 
finest quality and texture. The Kester- 
son plant is the newest and most 
modern in the Klamath Falls area. 
Milling facilities are unexcelled. An- 
nual capacity 50 million feet. 


WH KESTERSOY LUMBER 


Corporation 


General Sales Office: 
Klamath Falls, Ore. 
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954x314” | 254.x 2" 9542 x 2” 9532 x1” ¥x2 ¥%x 1K" 36x 2” 36x 14" Yex 2” 
Grade and species tongued and | tongued and | tongued and | tongued and | tongued and | tongued and | tongued and | tongued and | V. E. stripg 
grooved grooved grooved grooved grooved grooved grooved grooved or square 
.M,. E.M. E.M. E. M,. E.M E.M. E,M. E. M. edge 
Clear Quartered White Oak.............].............. $92. 00 $82. 00 $77. 00 $84. 00 $83. 00 $75. 00 $72. 00 $85.00 
Clear Guestered Red Oak. ...........22.)00..-.-s-s0000 83. 00 76. 00 71. 00 81.00 80. 00 70. 00 69. 00 74.00 
Select Quartered White Oak.....-.-.-2-|....2222.2.2.. 78. 00 73. 00 65. 00 70. 00 68. 00 56. 00 55. 00 66. 00 
Select Quartered AERC AGT D. 79. 00 74. 00 66. 00 71. 00 68. 00 58. 00 57. 00 66.00 
NE BS SE Cs wccnencascoscnsuisscceasusuce eee 80. 00 73. 00 67. 00 72. 00 69. 00 61. 00 52. 00 70. 00 
es a See 80. 00 73. 00 67. 00 72.00 68. 00 61. 00 54. 00 69. 00 
eee See 76. 00 72.00 63. 00 68. 00 62. 00 51. 00 50. 00 65. 00 
ft. | | eee ee: 76. 00 70. 00 65. 00 67.00 63. 00 52. 00 50. 00 65. 00 
ee ae ee 71. 00 65. 00 56. 00 63. 00 58. 00 47.00 46. 00 58.00 
ie eee ea 71. 00 65. 00 57. 00 63.00 58. 00 47. 00 46. 00 58.00 
No. 2 Common Mixed Oak. ............].........-.... 54. 00 47.00 42. 00 43. 00 37. 00 38. 00 35. 00 30.0 
No. 1 Common and Better Mixed Oak es 
_ =a Se 60. 00 53. 00 48. 00 50. 00 46. 00 43. 00 39. 00 31.00 
No. 2 Common Mixed Oak Shorts. ....- sicieisineealigeetciedal 2) RS 36. 00 35: 00 30. 00 31. 00 ens 
Victory Grade Red or White Oak......-. $75. 00 WER Binsancenscadauhenadsddesusetiasiaabeswunde NAb oneseneulasduauouresscseeescbanesssesinewesnoncsues ig 
TABLE 2—MAXIMUM PRICES PER M’BM FOR PREFINISHED RED OR WHITE OAK FLOORING Notes on Prefinished Red or White Oak 
Flooring 
Grades 2549 x 314” | 2549 x 234" | 2540 x 214” y ” , ’ Prime Grade: Same as Select and Bet- 
on i to 306 wou me 4x24 edad etal ter Strip Oak Flooring and will aver- 
: age approximately 50% each Clear and 
me. eecwcwcendeccececcccrcccceses = ptnateeateseiseseceessuen Vt = 2 4 = Selects. Bundles: 2 feet and _ longer; 
Standard and betier--.-.-------------] 95.00 | $00.00 |" "$00.00 90.00] 90.00 769  ‘™inimum average: 4% feet. 

Standard Grade: A combination of 


No. 1 Common and No. 2 Common Strip 
Oak Flooring and will average ap- 
proximately 70% No. 1 Common and 
30% No. 2 Common. 3undles: 1% feet 
and longer; minimum average 31 feet. 

Standard and Better Grade: A combi- 


nation of Prime Grade and Standard 
Grade, to include the normal percent- 
age of each of these grades developing. 





listed plus actual freight costs or 
freight costs estimated on the basis 
of the following table: 
Estimated Weights 
Weight 
Per M’ BM 
(Pounds) 


Standard Grade and 
Victory Grade Flooring: 





MR NE caro ug Bi gsb bie ovo Siahalork a 1,000 
a. gill RE ee ane a ere 1,000 
1,300 

1,300 

1,200 

1,200 

»,000 

2,000 

2,000 

2,250 

EE cou cone aiare de a oe ae 2,250 
TEM 5. gu wdeamies is wah aosewtatee 1,500 
PME? Pu orsGven nalal ones a suternuniars 1,000 


Increase So. Hardwood Prices 

Amendment No. 8 to RMPR 9 
concerning Southern hardwood lun- 
ber has boosted the prices of some 
items of that product in accordance 
with the following terms as taken 
direct from the formal text of the 
amendment. The price increase applies 
to all standard grades and items of 
Southern hardwood boards. 

On and after August 21, 1943, the 
basic mill prices set forth in tables 
contained in subparagraphs (1) 
through (31) and (33) and (34) of 
§ 1382.112 (b), and the maximum 
prices for dunnage contained in 
§ 1382.112 (ce), may be increased by 
$6.00 per 1000 board feet in all items. 
The prices of the following items may 
not be increased: Construction boards 
(§ 1382.112 (b) (32; White oak and 


red oak—Structural stock or sound 
square edge (§ 1382.112 (b) (35); 


White oak and red oak—Freight cal 
steck, common dimension, mine car 
lumber (§ 1382.112 (b) (36); and spe- 
cial grades and items as to which 
maximum prices for particular mills 
have been established under any of 
the special pricing provisions of this 
regulation or any forerunner thereof. 
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TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 





| Manufacturers and Distributors of all 


WEST COAST WOODS AND SHINGLES 


3 
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LIMBER 


?John Day Ponderosa Pine 


42° PONDEROSA PINE since 1889 <7 


We are furnishing 


PINE and FIR 


for the Army, Navy and other Government 
uses—and giving best possible service to regu- 
lar customers on orders carrying ratings un- 
der M-208 and L-218. Sales of our famous 
“John Day” Pine are handled at our Baker, 
Ore., office. Our “Mount Hood” Douglas Fir 
is sold through our Dee, Ore., office. We have 
been satisfying customers for 54 years. 


Bing Lake uP le Lt. 


SALES OFFICE: 1204 Conway Bidg., CHICAGO, ILL. 
Pine Woodwork ee Sem, Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont. 





Member Ponderosa Member Western 














MEDFORD CORPORATION 
MEDFORD, OREGON 


Manufacturers of Kiln Dried 


Ponderosa Pine . .. . . Douglas Fir 
Sugar Pine . . . =. . White Fir 








a 


Members Wester Pine Assn., West Coast Lumbermen’s Assn. and West Coast Bureau of Lumber Grades and Inspection. 
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AA-2 Lumber 


Gentlemen: 


I am afraid that the statement con- 
tained in your issue of August 21 
(pages 30 and 37) that Mr. Boyd’s 
directive puts AA-2 farm orders ahead 
of all AA-1 orders, except those going 
directly to the Army or Navy, is going 
to deluge suppliers of lumber with 
demands for lumber on this AA-2 
rating, when the situation, with few 
exceptions, is unchanged as a result 
of Mr. Boyd’s instructions. 

The only positive relief is that given 
in the directive to certain mills in the 
Western Pine region to earmark 75 
percent of their Fir and Larch pro- 
duced during August and September 
for such AA-2 orders. Aside from that, 
the situation is practically little dif- 
ferent than before Mr. Boyd’s directive 
was issued. 

In Douglas Fir under L-218, re- 
leases on all items except boards have 
been freely issued for some time for 
agricultural use on AA-3 and AA-4, 
as well as AA-2, ratings. On AA-3 
and AA-4 ratings, releases on boards 
are still limited to 3,000 feet per car 
while L-218 will release straight cars 
of boards on AA-2 farm and disaster 
orders. However, it is up to the buyer 
to first find a mill that will accept the 
order, and that is the problem, as all 
the mills we have contacted refuse to 
book orders containing any amount of 
beards, claiming those are desperately 
needed by CPA and that they would 
be subject to drastic criticism, possibly 
disciplinary action, by the Central 
Procuring Agency of the Army Engi- 
neers, if they sold any quantity of 
boards except to CPA. To check that 
statement, I telephoned the L-218 
Office just yesterday and confirmed 
that CPA is still considerably behind 
on their purchases of boards, and while 
they did say they would issue releases 
on boards on AA-2 farm and disaster 





orders if we could first persuade any 
mill to book the order, they did not 
give us much hope that any mill would 
be willing to book such an order. 
Nor is it possible for us to put any 
pressure on a mill for boards for farm 
use if the stock is actually needed by 
CPA. Even when an order for Doug- 
las Fir has been placed with the mill 
and released by L-218 there is no 
assurance that an AA-2 order will be 
shipped ahead of another order for 
similar stock carrying AA-3 or AA-4 
rating or no rating at all, because 
L-218 specifically says no preference 
ratings shall have any force or effect 
with respect to deliveries of restricted 
Douglas Fir, except that authorized 
to be sold, shipped, or delivered on 
Form PD-423 without particularizing 
persons or uses and specifically made 
subject to the restrictions of Conser- 
vation Order M-208 as amended Janu- 
ary 12, 1943; and with the exception 
of a few blanket releases issued to 
small producers, I believe all re- 
stricted Douglas Fir is being shipped 
on releases that do _ particularize 
persons or uses. 

Under Limitation Order L-290, re- 
leases have for some time been 
issued for all grades of Ponderosa 
Pine, except No. 1 and No. 2 on AA-3 
and AA-4 farm ratings, consistent 
with the inventory picture of the 
applicant. In telephone communica- 
tion with the L-290 Office since Mr. 
Boyd’s instructions were issued on Au- 
gust 14, we were advised that exactly 
the same situation now applies with 
regard to issuing releases on AA-2 
farm and disaster ratings, except that 
they probably would not check so 
closely on the inventory picture of the 
applicant. With many Ponderosa Pine 
mills insisting upon shipping all Com- 
mon grades together, it makes it most 
difficult to find a mill willing to ship 
only No. 3 and No. 4. 

So far as Yellow Pine is concerned, 


and the same thing applies to all other 
Softwood species not previously men- 
tioned here, the situation is exactly as 
it always has been; that is, that AA-2 
farm orders rank no better than AA-2 
orders for any other use and, of 
course, behind AA-1 orders. 

One of the principal difficulties with 
the whole situation is that all mills 
are giving first consideration to CPA 
business regardless of the preference 
rating carried by the CPA business, 
I do not know that they can be blamed 
too much for that because CPA puts 
on tremendous pressure to build up 
the feeling that their orders should 
have first consideration. We have been 
up against that in attempting to place 
orders for direct military needs carry- 
ing the very highest preference rating. 

Of course, one of the main difficul- 
ties of the whole situation is that the 
mills pay little or no attention to pref- 
erence ratings and the Lumber and 
Lumber Products Division of the War 
Production Board has at best made 
only half-hearted attempts to educate 
the manufacturers of lumber to the 
fact that priority regulations are sup- 
posed to apply to lumber as well as to 
other commodities. 


J. H. Maloney. 
R. D. Hunting Lumber Co. 
Cedar Rapids, Iowa 


Thank You 


Gentlemen: 

Kindly accept my sincere thanks for 
the copy of the 70th Anniversary 
Number of the AMERICAN LUM- 
BERMAN which you so graciously in- 
cluded in my recent subscription to 
your publication. 

I have read it with the keenest in- 
terest and have found valuable infor- 
mation in its editorial material to say 
nothing of its advertising pages. You 
are to be warmly congratulated on 
the article, “Three Hundred Years of 
American Houses” with its typical 
illustrations. 

The regular numbers of your maga- 
zine are read from cover to cover 
and are welcome arrivals in the mail. 
Once more—thanks for the Anniver- 
sary copy. 

Harry Towne. 


Seattle, Wash. 
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. - Reports from 


Lumber Markets 





Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 
Baltimore, Md.; Buffalo, N. Y.: Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk. Va.; 


hreveport, La.; Memphis, Tenn.; New Orleans, 
ee ty Ala.: Kansas City, Mo.; St. Louis, Mo.; 


Spokane, Wash.; Tacoma, Wash.; San Francisco, 


General Review 


An outstanding need of the lumber 
industry today is equipment for pro- 
ducing and handling lumber. WPB 
offers little hope that needed ma- 
chinery, spare parts, trucks, etc. can 
be made available, or that manpower 
for building up their woods and mill 
crews can be allocated to the industry 
in reasonable volume. An OPA spokes- 
man insists that all efforts to boost 
ceiling lumber prices to bring them 
into balance with current costs have 
made little headway in Washington. 

However, an edict of real impor- 
tance to the wholesale branch was 
issued late last week from the office 
of OPA over the signature of Chester 
Bowles. He is Acting Administrator 
who was recently moved from the 
OPA office in Connecticut to the Wash- 
ington headquarters, with the title of 
General Manager of OPA. 

It is of interest to note that Mr. 
Bowles is from a family of journalists 
that has made much favorable history 
over the years in Springfield, Mass., 
and that he is also the son-in-law of 
a Bay State lumberman of long and 
honorable standing in the industry. 
That fact should presage a _ better 
understanding of the problems and 
needs of the distributors of lumber. 
He has started realistically to replace 
OPA theorists of all types with prac- 
tical business men and will set up in- 
dustry-wide compliance panels as rap- 
idly as possible. 

One of his first official orders is 
dated August 25 and became effective 
on August 31. It takes the form of 
Amendment No. 5 to MPR 19 covering 
Southern pine ceilings. In brief, it 
grants the petition of Southern pine 
wholesalers by authorizing a markup 
above ceiling prices of 6 percent on 
wholesale sales and 4 percent on sales 
by commission men. The amendment 
provides for a straight markup and 
sidesteps the discount feature entirely. 
It applies specifically and exclusively 
to Southern pine. On this score the 
order in the preamble declares, “The 
mark-ups provided by today’s amend- 
ment are applicable only to sales of 

Southern pine, and OPA has no inten- 
tion of generalizing them by extend- 
ing them to species produced in other 
areas.” At another spot in the 
preamble we find that, “In 1943 box- 
ing and crating has over-shadowed 
construction as a source of demand 
for lumber. . . . The Central Procuring 
Agency which as now set up, is 
designed to handle the concentration 
type of lumber procurement, has 
stated repeatedly to OPA that it must 
rely upon the wholesalers to a much 






La.; Jacksonville, Fla.; Houston, Tex.; Birming- 


Minneapolis, Minn.; Portland, Ore.; Seattle. Wash.; 


alif.; ‘Boston, Mass. 


greater extent now that its problem 
has changed from one of trainload 
quantities to carload quantities.” 

It is understood that the primary 
reason for adopting this “overage” 
plan to govern sales of Southern pine 
exclusively was to encourage resump- 
tion of production at hundreds of small 
mills in that section that had been 
forced to shut down both by reason 
of inadequate price ceilings, mounting 
costs and scarcity of trained man- 
power for logging and mill operations. 
The Central Committee of wholesalers 
drawn from all distribution centers 
from Coast to Coast has opposed this 
“overage” plan and has favored the 
time-honored “discount” plan or mar- 
gin below the mill price as compensa- 
tion for its essential wholesale service 
on the ground that if the mill “ceiling” 
price is inadequate it should be raised 
by OPA, for by either plan the deliv- 
ered price to the ultimate purchaser 
must be advanced slightly. 

That OPA will not consider extend- 
ing the overage formula to other 
producing sections is definitely stated 
in the preamble to this order as noted 
above. There is a further statement 
in the preamble to this OPA order 
that encourages the assumption that 
practical business minds are replacing 
the legal and social theorists and the 
slide-rule boys holding key positions 
in OPA. It reads, “Because of the 
present war swollen demand for lum- 
ber, most mills have been either sell- 
ing their product direct at the 
maximum price permitted by law, or 
cutting out discounts and commissions. 
As a result wholesalers and commis- 
sion men are being frozen out of the 
lumber distribution picture.” This has 
been the contention of the industry 
since Pearl Harbor. Mills and dis- 
tributors will operate’ to capacity if 
granted ordinary economic considera- 
tion by the Washington bureaus. Are 
we at last headed in that direction? 





Urgent need of increasing U. S. 
lumber production during the re- 
mainder of 19438 is indicated by figures 
which show that consumption during 
the first quarter of the year was 7,369 
million feet, exceeding production by 
18 percent. Estimated consumption 
for the second quarter of 1943 is 8,137 
million feet, 10 percent above the first 
quarter of the year. Mill stocks of 
lumber on March 31, 1943, reached a 
new low of 3,777 million feet, or 15 
percent below those at the end of 1942, 
and 40 percent below those of March 
31, 1942. A substantial increase in 
lumber production during the re- 
mainder of 1948 is seen as necessary 
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if critical war and essential civilian 
needs are to be met. 

The South is expected to produce 
about 50 percent of the nation’s timber 
this year; indication of the important 
position the Region is expected to 
occupy in attaining the needed in- 
crease is presented by the fact that 
60 percent of the recent $1,000,000 
appropriation has been allocated to 
the Region. 

The wholesale price index (1926 = 
100) for lumber was 141.8 for the 
week ended August 21, 1943. 


Demand 


Eastern Market 


In the NEW ENGLAND area center- 
ing at BOSTON the volume of demand 
was boosted sharply when the Central 
Procurement Agency sent a group of 
its engineers to Boston to hold the 
third Boston auction, or “letting,” in- 
volving schedules totalling well over 
thirty million feet. Peculiarly the 
schedules ran largely to the Southern 
Pines though Eastern spruce would be 
accepted. Western fir on the other 
hand would not be accepted, presum- 
ably as that species was being reserved 
for West Coast requirements. Very lit- 
tle Eastern spruce was offered by mills 
on this side of the border while several 
schedules were placed calling for ship- 
ment from Canadian mills providing 
export permits were granted by the 
Canadian Timber Control at St. John 
or Ottawa. 

There is, of course, some demand in 
NORFOLK for lumber all the time but 
right now it must be stated that the 
demand originating with governmental 
sources is not very large. No matter, 
any demand right now would be too 
large for there is very little lumber 
available. 

A market for the purchase of walnut 
logs has been opened at GILKEY, N.C. 
each Wednesday for the next several 
weeks. The logs are bought according 
to grade, being classified prime, select 
and common. They must be 12 inches 
and up in diameter. The wood is being 
used for gun stocks. There is a large 
number of walnut trees in this section 
of Rutherford County, according to re- 
port of F. E. Patton, of Rutherfordton, 
county farm agent. 


Southern Market 


The lumber situation around MEM- 
PHIS is unchanged. Hardwood manu- 
facturers, aided by perfect logging 
weather over a long period of weeks, 
have been able to get out the maximum 
number of logs with a relatively small 
number of men. Mills, with a small 
quantity of dry lumber on sticks, have 
orders booked for a ten weeks produc- 
tion ahead. Woodsmen are still needed 
badly, despite the OPA’s increase of 
minimum pay to 50 cents. Prices are 
stabilized at ceilings. 

Softwoods are hard to get. Around 
Memphis there is much small home 
building for essential government 
workers underway and some retailers 
are benefitting. How tight the soft- 
wood situation really is was evidenced 
last week when representatives of the 
Central Procuring Agency of the U. S. 
Engineers held a contract letting at 
that city to get 25,000,000 feet of badly 
needed lumber, principally dimension 
and boards. They were able to buy 
only 4,000,000 feet. Wholesalers repre- 
sentatives were allowed commissions 
of up to $3 a thousand by the OPA 
but as they are unable to get lumber 
this is of little help. 4 

The oak flooring is static. Manufac- 
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turers are unable to locate a sufficient 
quantity of flooring oak and are able 
to manufacture only a small part of 
the oak they could sell. 

The demand in BIRMINGHAM still 
runs strongly to boxing and crating 
material and less for dimension stuffs. 
Car materials are also being bought in 
quantity. Practically the whole pur- 
chase is going to government sources 
which seem never to get enough. More 
of the purchase is for export. 


Southwestern Market 


Millions and millions of feet of lum- 
ber are needed in the KANSAS CITY 
area to repair and build live stock 
shelters and protection for harvested 
grains. The release by WPB of 25 mil- 
lion feet of lumber will go a long way 
in relieving the distressed situation in 
the retail industry. Railroads are hav- 
ing difficulties in obtaining sufficient 
lumber to make the necessary repairs 
of box cars. Furniture factories have 
cut down on their production because 
of shortages. For instance, the largest 
furniture factory in the Southwest re- 
ported that its inventories, which nor- 
mally run around 10 million feet of 
hardwoods, has been reduced to less 
than % million board feet. Labor and 
equipment shortages have continued to 
curtail production at the mills and fur- 
ther declines are expected now that the 
rainy season is approaching. 


North Central Market 


Demand from retail yards situated 
in the rural areas is becoming clamor- 
ous as the seasonal peak of farming 
activity wanes, MINNEAPOLIS sources 
report, and is certain to continue in- 
definitely. Meanwhile the mills of the 
Northern Pine Manufacturers associa- 
tion and the comparatively few inde- 
pendent mills that are able to continue 
operations under present conditions of 
government restrictions, transporta- 
tion and labor difficulties, are trying to 
fill the call for specialized war needs 
rather than for the cantonment con- 
struction work and similar purposes 
for which they previously had orders. 
Farm repair work and additional stor- 
age space provisions are making de- 
mands upon retail yards that they are 
unable to meet to the satisfaction of 
the farmers, though needs which re- 
quire the use of rough, low-grade ma- 
terial are being satisfied to a greater 
degree than has been the case for 
some time. Orders accepted during the 
past two weeks by association mem- 
bers aggregate in the neighborhood of 
4,000,000 feet and the unfilled order file 
again has soared past the 13,500,000-ft. 
mark. 

An auction at Portland August 24- 
25th found the government begging for 
dimension. Rail uppers are much in 
demand. Both domestic and government 
sources continue to fight just as hard 
as ever for lumber. Nor is there any 
letup in the call for red cedar shingles, 
, cedar siding, and logs. 


Supply 


Pines 
NORFOLK reports there is little 
chance of any increase and a great 


possibility of a further increase as long 
as the war lasts. There is to be an- 
other large draft by the government 
on September 8th and this will mean 
that the available supply of labor for 
the mills will be less. Right now many 
mills trying to operate are trying to 
gather together sufficient men to go 
out into the woods to log for a few 
days and then take these men back to 
the sawmills to cut up those same logs. 
This kind of procedure is not very 
profitable and no matter what prices 
are asked for lumber, there is not go- 
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ing to be any more produced for the 


simple reason that the labor is not 
available to procure it. 
The supply of Southern pine at 


BIRMINGHAM is still running far be- 
hind the demand, but straws in the 
wind indicate an improvement. Among 
these are the raising of the ceiling 
price on certain grades, also easing of 
wage restrictions. In addition whole- 
salers will be accorded a 6 percent mar- 
gin above the ceiling price effective 
August 31. This should also stimulate 
production. Labor continues short, but 
isn’t any worse. 

This year TEXAS will be required 
to produce a total of 1,584,000,000 board 
feet of lumber, according to Allen F. 
Miller of Houston, supervisor, for the 
past three years, of the four national 
forests in the state of Texas. 

This is a result of the recommenda- 
tion of the War Production Board 
which was recently approved by con- 
gress in order to increase forest prod- 
ucts for critical war needs. 

The timber producing area of Texas, 
which includes all of East Texas, has 
been divided into two districts, the 
Longview district and the Lufkin dis- 
trict. The former will be administered 
by C. F. Ballard, who has been with 
the United States Forest Service for 
nine years, and the latter will be ad- 
ministered by E. A. Heers, a veteran 
of the United States and Texas forest 
services. 

In connection with increased produc- 
tion, Mr. Miller called attention to the 
figure for the first quarter of this year, 


7,369,000,000 board feet, and the esti- 
mated consumption for the second 
quarter of 8,137,000,000 feet both of 


which figures top any previous year. 
While the supply of northern pine 
still is inadequate to meet the needs 
of farmers and for repair work in 
towns and cities, retailers and manu- 
facturers alike profess to see a ray of 
hope in what they say are indications 
of increased governmental co-opera- 
tion in supplying urgent necessities, 
MINNEAPOLIS sources report. One of 
these signs is discerned in directives 
recently issued asking speedy action on 
AA-2 supplemental farm lumber or- 
ders. Volume of production continues 
at a high level as compared with the 
output earlier in the season, nearly 
7,500,000 feet having been turned out 
at the mills during the past fortnight. 
Shipments during the past two weeks 
totaled in the neighborhood of 4,000,000 
feet, while total shipments for the year 
have mounted to some 60,000,000 feet 
and filled orders to about 53,000,000 
feet. The Canadian ban on shipments 
of softwoods into the United States 
continues to handicap northern pine 
dealers on this side of the border. 


Hardwoods 


The Southern Hardwood manufac- 
turers have been given a price increase 
of $6.00 to last ceiling price list. This 
applies to ordinary stock hardwoods, 
and not to red cypress. Yellow cypress 
prices are open, having not yet been 
placed under a ceiling, but it is ex- 
pected that same will be added to the 
ceiling list before long. However, no 
one seems to know much about it. 


Pulpwood 


In response to the national campaign 
to increase production of pulpwood, 
and given added incentive by the recent 
new price ceilings, which insure in- 
creases of from $1 to $3 a cord, farm- 
ers in northern MINNESOTA and WIS- 
CONSIN are contemplating more work 
along that line this fall than ever be- 
fore, Minneapolis sources report. D. C. 
Dunham, member of the board of Min- 
nesota Forest Industries, advises that 
mills in northern Minnesota have cam- 
paigned to this end at county fairs and 





have reached thousands of farmers 
through that medium. Governor Thvye 
of Minnesota recently urged all wood- 
lot farmers to lend support to the 
movement, and pledges of co-operation 
“have been received from all sides.” 
Production is expected to get well un- 
der way this month and set a record- 
breaking pace by the middle of Octo- 
ber. 


Other Woods 


While the demand for posts, poles 
and ties has become more vociferous 
with the slackening off of farm work, 
dealers -report that there is little pros- 
pect of supplying any but a small frac- 
tion of it. Because of labor and trans- 
portation difficulties, last winter’s cut 
was held to a minimum, MINNEAPOLIS 
sources point out, and the same condi- 
tions are likely to obtain during the 
ensuing season. An additional handi- 
cap, dealers aver, is the pushing of the 
“more pulpwood” campaign, which will 
divert labor from the logging of cedar 
to the pulpwood industry. 


West Coast Woods 


Rough cutting and plank are in least 
demand at SEATTLE and may be said 
to be available in limited quantity at 
some mills. Boards are somewhat eas- 
ier but are still hard to buy. Upper 
items are extremely scarce. Most mills 


are disinclined to talk about orders. 
The government seeks special items 
and lengths which are looked upon 


with disfavor by the mills. Two inch 
common appears to be the current bot- 


tleneck item. Supplies of dimension 
are virtually non-existent. 
The fir mills in outlying territory 


are so hard put for labor that some will 
have to close down. Other mills which 
log their own timber and had some to 
sell on the open market are now Keep- 
ing all their logs for themselves. 


Plywood 


Cancellation of government contracts 
for plywood intended for use in build- 
ing huts for the armed forces is be- 
leived to have inspired the fear in some 
quarters that the demand is decreasing. 
This was done due to a change in the 
design of the huts which, henceforth, 
are to be built in smaller units. Con- 
sequently, new bids are to be sought 
when the new designs are ready. The 
industry’s present orders, he said, call 
for all the plywood mills can produce 
in approximately the next three months. 
Pacific Northwest plywood manufactur- 
ers point out that the government's 
decision against use of plywood gliders 
as designed had no bearing on the 
Douglas fir plywood market, as the 
gliders were made of eastern hard- 
woods. The only West Coast plywood 
going to dealers is held exclusively for 
war industries, but Mr. Difford said the 
association is looking forward to the 
time when the product will be available 
again for use by civilians, who have 
found it extremely scarce for the last 
18 months. 


Logs 

Showing only a 6 percent drop in 
the timber cut as compared with last 
year, BRITISH COLUMBIA’S timber 
scale for July marks a variation in the 
picture of sharp declines. The reason 
for the improved showing is the fact 
that loggers and employees gave them 
selves a considerably shorter seasona! 
holiday during the first week in July. 

Figures compiled by the British Co- 
lumbia Loggers for the Vancouver area 
show about 170,000,000 for July, 1943, 
as compared with about 240,000,000 for 
June, 1942. The cut is, of course, on 
account of the brief holiday, very con- 
siderably below the 218,000,000 feet for 
June, 1943. For the six months ended 
June 30 the decrease in log cut in the 
woods, has averaged 25 percent. 
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National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ Association’s report for 
the week ended Aug. 21, covering mills whose statistics for both 1948 and 1942 


are available and percentage compariso 
the corresponding period of 1942: 


ns with statistics of identical] mills for 


Av. No. Per- Per- Per- 
Mills Production eent Shipments eent Orders cent 
sOFTWOODS: Rptg 1943 of 1942 1943 of 1942 1943 of 1942 
Southern Pine ..... 108 19,677,000 86 22,182,000 76 25,644,000 114 
West Coastl........ 142 108,081,000 88 112,925,000 88 122,021,000 89 
Western Fie «+++. 106 93,747,000 90 82,031,000 76 84,361,000 85 
Calif. Redwood..... 12 9,925,000 100 11,329,000 84 9,436,000 q7 
Southern Cypress... 4 881,000 71 1,643,000 60 839,000 B.. 
Northern Pine...... 6 3,660,000 110 2,125,000 93 2,035,000 216 
No. Hemlock........ 12 973,000 76 1,306,000 49 930,000 29 
RDWOODS: 
Shere Hadwds.... $87 9,648,000 S7 9,331,000 77 8,847,000 75 
Northern Hdwds.... 12 2,826,000 127 2,193,000 78 1,583,000 61 
‘LOORING: 
~’ Bee eee onat saa te relate 65 3,147,000 2 3,599,000 S1 2,965,000 2 


11943 production all West Coast mills 91.8 percent of 1942 for comparative week; 


87.8 percent year to date. 
tUnits. 





Relation of Unfilled Orders to Stocks 


Following is a statement of seven groups of identical mills of unfilled orders 
and gross stock footage on Aug. 21, and reports of identical mills for corre- 


sponding period of 1942: 


No. of 

Mills Unfilie 
SOFTWOODS: Rptg. 1943 
Southern Pine ..... 108 129,732,000 
Went COAST .iccvees 142 852,073,000 
Western Pine ...... 106 464,008,000 
Calif. Redwood...... 12 141,563,000 
Southern Cypress... 7 7,484,000 
Northern Pine....... 6 13,925,000 
Northern Hemlock.. 12 8,984,000 
HARDWOODS: 
Southern Hdwds.... 787 56,141,000 
Northern Hdwds.... 12 19,069,000 
FLOORING: 
Oak Flooring....... 75 26,937,000 

7Units. 


d Orders Gross Stocks 
1942 1943 1942 
146,886,000 156,577,000 173,242,000 
881,194,000 378,662,000 509,420,000 
453,446,000 723,278,000 1,009,199,000 
82,807,000 81,384,000 205,605,000 
10,427,000 37,310,000 78,250,000 
10,885,000 50,755,000 57,340,000 
15,729,000 15,487,000 26,926,000 
82,087,000 157,768,000 256,388,000 
25,925,000 33,431,000 77,711,000 
36,522,000 12,634,000 78,165,000 





Southern Hardwoods 

Following are ranges of f.o.b. mill 
prices on rough, air dried southern 
hardwoods, from reports of sales 
made during the week ended Aug. 25: 














Quartrd. Red Gum Hickory 
FAS— FAS 
os Oe 96.50 | 4-4 56.00 
No.1 & Sel.— 6-4 61.50 
oe 51.50 | 8-4 ... 66.50 
d-4 4, 60.50 | No. 1 & Sel.— 

Plain Red Gum 4-4 ... 37.00 
FAS— No. 2 Com.— 
4-400, 92.00 | 4-4 ... 24.00 
No.1 & Sel.— Elm 
4-4, 47.00 FAS— 

: Pecan oo ee 43.50 
FAS— No. 1 & Sel.— 
= ae Stee | O68 |. 33.50 
5-4 Ras 60.50 No. 2 Com.— 
No.1 & Sel.— ! oe 28.50 
Oe 38.50 | Quartrd, Sap Gum 
4 Oe 42.50 FAS— 
No. 2 Com.— 4-4 60.50 
Bee ores 24.50 | 6-4 ... 73.50 
i ee 32.50 | No. 1& Sel. 
Quartered Tupelo 4-4 ... 46.50 
FAS- i ee 60.50 
ee 53.50 Plain Sap Gum 
i, OR 62.50 | FAS 
No. 1 & Sel.— 4-4 ...56.00@56.50 
= 43.50 | 5-4 ... 66.50 
o-4 52.50 | No. 1 & Sel.— 
praia Sycamore 4-4 ...42.00@42.50 
— 5-4 ...47.50@53.50 
oo .: 47.50 Plain Red Oak 
NO.1 & Se = FAS— 
aes 37.50 | 4-4... 60.50 
‘4 Com.— ee No. 2 Com.— 
ks. 26.50 * 4-4 . 32.00 





Southern Pine Statistics 


Following is a summary of reports 
from southern pine mills for the week 
ended Aug. 21: 


Number of Mills, 167; Units+, 93 
ree-year aver. prod.*...... 29,540,000 


Actual production .......... 22'383,000 
PNONED .. . so ccesec..e 24,548,000 
rders received ............. 28,960,000 


Number of Mills, 167 
. On Aug. 21, 1943 
Unfilled secs c,, OREO Te Re: 139,130,000 
—_e BURGE 5:5 i ocbieis sis Six.bcm 34,732,000 
Pet, 30, 1939 to Oct. 31, 1942. 
ager tt is 316,000 feet of "3-year aver- 
age” production. : 


AMERICAN LUMBERMAN, , eptember 


Western Pine Summary 

The Western Pine Association re- 
ports as follows on operation of iden- 
tical Inland Empire and California 
mills during the week ended Aug. 21: 


Report of an Average of 106 Mills: 
Aug. 21,1943 Aug.22, 1942 


Production .. 93,747,000 104,050,000 
Shipments .... 82,031,000 107,330,000 
Orders rec’d... 84,361,000 99,672,000 


Report of 106 Identical Mills: 
Aug. 21, 1943 Aug. 22, 1942 
Unfilled orders 464,008,000 453,446,000 
Gross stocks.. 723,278,000 1,009,199,000 

Report of 106 Identical Mills: 
7-Total for Year to Date-, 

¢ 1942 


Ute 


Production - 2,446,434,000 2,645,991,000 
Shipments ....2,729,395,000 3,059,545,000 
oe ee 2,774,954,000 3,188,247,000 





Oak Flooring 


The following quotations are OPA 
ceiling prices on oak flooring in car- 
lots, f.o.b. mill, which are also the 
current selling prices: 


x x %x 36 X 

2% ” 1%” 2” 1%” 

Clr. qtd. wht..$92.00 $77.00 $75.00 $72.00 
Clr. qtd. red.. 83.00 71.00 70.00 69.00 
Sel. qtd. wht.. 78.00 65.00 56.00 55.00 
Sel. qtd. red.. 79.00 66.00 58.00 57.00 
Clr. pln. wht. 80.00 67.00 61.00 52.00 
Clr. pin. red.. 80.00 67.00 61.00 54.00 
Sel. pln. wht. 76.00 63.00 51.00 50.00 
Sel. pln. red.. 76.00 65.00 52.00 50.00 
No. 1 com. wht. 71.00 56.00 47.00 46.00 
No. 1 com. red 71.00 57.00 47.00 46.00 
No. 2 com.... 54.00 42.00 38.00 35.00 
@x2% 99x3% 
ViGtety GPAGO s660.ccceeawer 70.00 $75.00 
1%x2” %x1le” fs X2” 

Clr. Gta. WH... +.0< $84.00 $83.00 $85.00 
Cip:, Gta. FO0 6.060% 81.00 80.00 74.00 
Sel. qtd. wht...... 70.00 68.00 66.00 
Bel. Gta. POG.. .66c. 71.00 68.00 66.00 
Cit. Bi. WRG 000s 72.00 69.00 70.00 
2 a a 72.00 68.00 69.00 
Sel. pin. Wht.<..... 68.00 62.00 65.00 
Sel. pin. red... ..0. 67.00 63.00 65.00 
No. 1 com. wht... 63.00 58.00 58.00 
No. 1 com. red.... 63.00 58.00 58.00 
POO, & WON s skew ke 43.00 37.00 30.00 
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Victory Lumber 


The mills of Southwest Lumber 
Company are keeping ever- 
lastingly at it, producing lum- 
ber for the war needs of the 
Nation. Here’s lumber from the 
top of the world. Lumber that 
grows at an altitude of 10,000 
feet. Scientifically seasoned 
and accurately manufactured 
products in Douglas Fir, White 
Fir and Ponderosa Pine. High- 
altitude Fir. Dimension, Tim- 
bers, Ties, Lath, Yard and 
Shed Stock, Siding, Mouldings, 
Box Shook, Crating. 


Members Western Pine Assn. 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 








CARR 
Lumber Company, 
Manufacturers of — 
“BILTMORE” 

FLOORING 


“BILTMORE” | 
HARDWOODS 
tered Onk-<Soft 
X et | aaa 


_ nut ste 














AN D 


Storm Sash Promotion 944 


A national advertising campaign to 
promote early sales of storm sash has 
been inaugurated by Libbey-Owens- 
Ford Glass Company. To tie in di- 
rectly with this window conditioning 
campaign, the company provides spe- 
cial advertising literature and display 
material for its dealers. This material 
includes an eye-catching “spot” win- 
dow trim with instructions for the 
complete window display, newspaper 
mats, posters, and envelope stuffers. 

Check 944 for complete information 
on this promotion. 





Toughness Testing Machine 941 


A new machine for testing the 
toughness of wood, recently developed 
by U. S. Forest Products Laboratory, 
is now being manufactured by The 
Baldwin Locomotive Works. It has 
been successfully tried out in the 
wooden airplane industry and may be 
useful in the field of laminated plas- 
tics. 

Compression defects resulting from 
proud wood and decay can be revealed 
by the machine, and it is claimed to 
disclose possible physical weakness in 
wood more accurately than by density 
and other physical property tests. It 


operates by a falling pendulum which 
breaks a wood specimen. The machine 


has fifteen 


54 


loading capacities and 





B70) DUCTS 


LITERATURE 


three speeds to break the specimen 
being tested. 


For additional information, check 
941. 
Liquid Paint Deodorant 942 


Said to be equally effective with 
brush or spray operation, a small 
quantity of Ridsmel mixed with any 
paint, varnish, or enamel completely 





A 
eliminates the usual odors. One quart 
of Ridsmel will effectively neutralize 
200 gallons of paint, and it will not 
affect color, drying or durability. Its 
use allows normal activities to con- 


tinue while premises are being 
painted. 

For additional information, check 
942. 


Customer Want Book 945 


To help dealers serve their custom- 
ers better now and provide a future 
prospect list, the Continental Steel 
Corporation recently published a 
timely and helpful customer want 
book. The book is an orderly system 
for listing names of customers who 
ask for merchandise out of stock. Its 
use will provide a backlog of future 
orders and help win goodwill by show- 
ing customers everything possible is 
being done to get the supplies they 
need. Also, the written record of 
names and dates helps the dealer dis- 
tribute his supply of rationed prod- 
ucts more fairly and effectively. The 
Want Book has 32 pages divided in 
sections to provide space for every- 
thing the hardware dealer, lumber 


yard or farm implement store sells. 
Item 945. 


Seven Practical Booklets 948 


These books contain valuable ideas 
on foremanship training and indus- 
trial relations. The ideas are practical 
because the author, Glenn Gardiner, 
was thoroughly experienced in manual 
labor long before he took over man- 
agement roles. His successful ac- 
complishments are reflected in his re- 
cently published books: How to Train 
Workers Quickly, How to Handle 


Grievances, How to Create Job Satis- 
faction, How to Cut Waste, How to 





Get Out More Work, How to Correct 
Workers, and Qualities of a Good 
Boss. Prices range from 30c to 45¢ 
per copy. Books may be purchased 
from Elliott Service Co., 219 E. 44th 
St., New York 17, New York. 


September Issue 
Plywood Price and Stock List 
9411 


This issue, just released by Aetna 
Plywood & Veneer, contains many new 
items—odd sizes in Fir and Pine, and 
a limited quantity of Hardwoods in 
standard sizes now being released 
without priority. 

To obtain a copy of this new Ware- 
house Stock and Price List, check item 
9411. 


Improvements to Uni-Point Saw 
946 


The American Saw Mill Machinery 
Company, manufacturers of wood- 
working and saw mill machinery, an- 
nounce important structural improve- 
ments to their Uni-Point Saw. 

The saw is now provided with hard- 
ened steel telescoping ram which car- 
ries the motor and saw back and forth 
thru the material. The ram runs in 32 
precision-ground hardened steel roller 
bearings, and the roller bearings run 
on hardened steel ways. Thus, there 





is nothing to wear out, and the Uni- 
Point Saw is now offered as a life-time 
machine. 

An additional improvement is the 
dust cover which telescopes with the 
ram, enclosing it and keeping out saw 
dust and dirt. 

For further details check 946. 


‘New Adhesive 949 


A radically new type of adhesive 
developed by Du Pont Company is be- 
ing used to bond the thin sheets of 
wood that are molded to form bodies 
of military helicopters. It is available 
today only for military use. 

The most important of several un- 
usual qualities of this new plywood 
glue is that it is both thermoplastic 
and thermosetting. When ply-covered 
forms are heated under pressure in 
ovens, the adhesive at first becomes 
fluid and permits the layers of thin 
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BETTER 


moisture testing with 


MOISTURE REGISTER 


Skis for our fighting men can’t 
fail in service. So one of the 
“physical” tests these “wooden 
soldiers” have to pass is mois- 
ture content—to guard against 
warping, cracking and other 
faults. * Skis are but one of 
hundreds of wooden items — 
from tool handles to ships—on 
which Moisture Register is giv- 
ing better, faster moisture con- 
tent tests. * If you have a war 
The standard tn production testing problem 
moisture testing why not write us about it. Per- 
haps this instrument can help 
you. 


MOISTURE REGISTER CO. 


5117 KINSIE ST. LOS ANGELES 22, CALIFORNIA 





CEILING PRICES 










Saves time! 
Easy to use! 
Kept up to date! 


BIDDLE 


Price Ceilings & Regulations 


Maximum Prices 


Lumber — Plywood — Millwork — Building 
Materials as established by OPA 





Worth its weight in gold. quick reference to ascertain 
Indispensable to all lumber ceilings delivered to all Im- 
buyers, salesmen, estimators, portant Rail centers. Kept up 
accounting departments. Prices to date with new dhouls 
all Foe, sizes, species as issued as need arises. 

fixed by OPA. Major lines are 

extended to show delivered $10 @©O Per uarter 
maximum prices, affording a em" Order Yours Now 


Compiled by 


BIDDLE PURCHASING COMPANY 


107 Chambers St., New York, N.Y. 
Meridian, Seattle, Chicago, Pittsburgh, Baltimore, San Francisco 













: Dendercsa PINE 


Hard at work on 
war orders now, 
Anaconda is main- 
taining its usual 
reliable quality 
during this wartime 
—so as to be 
ready to deliver 

the same de- 
pendable val- 
ues as always 

to regular cus- 
tomers when 
peace comes. 




















Member 
Western Pine 
Association 
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FOR YOUR POST-WAR FLOORING 
BUSINESS, KEEP YOUR 
SIGHTS CENTERED ON... 


BRADLEY LUMBER 
COMPANY of Arkansas 


WARREN, ARKANSAS 











Douglas Fir 


Timbers, Dimension 
and Boards. 


Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 








ALIFORNIA 


SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST 
SAN FRANCISCO, CALIFORNIA 


3 i) Gon he Pattern Lumber 


Selects and 
Shop 


= 


California Ponderosa Pine 
Mouldings and Cut Stock 








NORTHCUTT 
Lumber Sales Corporation 


Wholesale and Commission 


Hardwoods, Cypress and Pine 


Telephone 181 P. 0. Box 288 
SANDERSVILLE, GEORGIA 
All Inquiries Given Prompt And Careful Attention 


eek 


W.T. SMITH ee C0. 


NOQOODS 


Alabama 








W PINE & HAR 





Timber Engineering to. 
of Michigan 


Teco Connector Distributor for 

Michigan.. .. Build with TECO | 

TIMBER CONNECTORS. | 
| 
J 


8316 Woodward Ave., Detriot, Mich. 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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wooden strips to move into intimate 
contact. After twenty minutes the 
adhesive sets as a permanently tough, 
heat-resistant, insoluble material. 

Plywood bonded with Adhesive No. 
4624 is unaffected by the high tem- 
peratures that build up in the interior 
of airplane surfaces under a tropical 
sun. In fact, plywood of this type will 
withstand being boiled in water for 
three hours. Item 949, 


New Wood Sealer 943 


This sealer is intended for use when 
it is necessary to use green, unsea- 
soned lumber in the manufacture of 
wood boxes and chests. At present it 
may only be cbtained when a priority 
is available. 

Wearmaster Anti-Warping Pene- 
trating Wood Sealer should be applied 
by dip, preferably, but a heavy brush 
or spray coat will produce a penetrat- 
ing coat. Moisture movement is not 
stopped but it is slowed and uni- 
formed with the result that there is 
no uneven contraction. This reduces 
the possibility of wood warping or end 
eracking. Shrinkage is also greatly 
reduced. This material must be en- 
tirely coated or all sides of the lumber 
which can be immersed three minutes 
for uniform penetration, then removed 
and allowed to dry for one hour. 

For additional information, check 
943. 


Late Plywood Information 


Fresh from the press is a new book 
entitled “Plywoods” which embodies 
complete up-to-date information about 
the entire process of manufacturing 
that product from the trees in the 
forest to the various types of finished 
commercial plywood. Many interest- 
ing applications of plywoods in hous- 
ing, furniture manufacture, ship build- 


ing, aircraft construction and other 
fields are discussed in detail. An ex- 
tensive glossary of terms of the in- 
dustry is included. The book is chock 
full of illustrations and photographs, 
nearly every point discussed being 
illustrated. Andrew Dick Wood and 
Thomas Gray Linn, both experienced 
plywood men, are the authors of this 
work and the preface is by Lawrence 
Ottinger, president of the United 
States Plywood Corp. Copies of “Ply- 
woods” may be had from the AMERI- 
CAN LUMBERMAN, 431 S. Dearborn 
t., Chicago, Ill. at $4 each. 


Super-Illuminator 947 


Strength by method-in-design, fea- 
tures the new Guth Super-Iluminator. 
To compensate for steel limitations, 
Guth Engineers have developed a die- 





formed one-piece full channel, with 
unique metal bends that provide 
greater channel-strength on the hori- 
zontal and on the torque. 

This new lighting unit is available 
in sizes for 2-40, 3-40, and 2-100 Watt 
Fluorescent lamps. Positive flexible 
trigger supports allow quick, easy re- 
flector removal. Starter switches are 
accessible without removing lamps, 
and bump-proof end-plates give added 
lampholder protection. Super-Illumi- 
nators are listed by Underwriters’ 
Laboratories, Inc. 

For additional 
947. 


information check 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. Sign the coupon. 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St., 


Chicago, Ill. 


941 942 
946 947 
Name 
Company 
Address 


City and State 


September }, 19423, 





The desired information will be forwarded promptly. 


943 944 945 


948 949 9411 
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SELLING THE PRODUCTS OF 
*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 


*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


tion, Portland, Oregon. 





*Member of the Western Pine Associa- 





DISTRIBUTORS OF 


SPECIES 
GHEVLIN PINE PONDEROSA PINE 
Reg. U. 8S. Pat. Off (PINUS PONDEROSA) 
EXECUTIVE OFFICE 
900 First National Soo Line Building SUGAR (Genuine White) PINE 
MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA] 





DISTRICT SALES OFFICES: 














NEW YORK CHICAGO SAN FRANCISCO 


, y 
CF, ua Fee Waedorrh 1604 Graybar Bidg. 1863 LaSalle-Wacker Bidg. 1030 Monadnock Bidg. 


Mohawk 4-9117 Telephone Central 9182 Exbrook 7041 








homes, offices, stores, warehouses. 


Holt Floo 
Maple, Birch, Be 


Oconto, Wis. 
Member Maple Flooring » 


® NATIONAL en Cc 


1116 Seneca St. - - - - ° 


650 Main St. - - - - se 


Sell Re-Floor Jobs 


This &-ll ‘ ie a of pianteridd iscsi 


With a little resourcefulness it is surprising how many 
“new floors over old floors” an active dealer can sell— 


Every foot well machined, quality dependable. The kind 
of flooring that makes satisfied customers. 


These Wholesale Distributors Carry Holt Flooring: 


© GUERNSEY- pene COMPANY 


The Trade Mark 


ring 
ech, Oak 


Write us about your Fall flooring needs i Ae Y DOUGLAS 


HOLT HARDWOOD CO. 


FIR 
HEMLOCK. - 


ffrs. Assn. ‘ li j SITKA 
‘ SPRUCE 


eT wy C. D. feo) i bie). 
— Uy 1-34 ae eote) a te) y-yaere), | 


la [-Xele MN Yo] (Xm Ohta Ta Manufacturing Plant 


Seieeee@e PORTLAND, OREGON ° TOLEDO, OREGON 
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ENTERPRISE 


SAW MILL MACHINERY 


NOT DOWN TO A PRICE, 
but built to tried and proven 
principles of design and con- 


struction for profitable opera- 
tion. 


ENTERPRISE meets the require- 


details of your requirements for o 
ommendations and prices. 








The ENTERPRISE COMPAN 


ments for accuracy and speed of opera- 
tion with low maintenance cost. Give us 
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a 
BALL BEARING wn A eet 


TIGHTNER INDEPENDENT 


SPRING KNEES 


REC. 
' MACHINE CUT 
oe STEEL RACK 
\ E AA AND, PINION 






ur rec- 
JMPROVED GIANT? 
FEED 


Y, 328 Main St., Columbiana, Ohio 
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Ponderosa Pine 
California Sugar Pine 
Arizona Soft Pine 
White Fir 


WUICHET LUMBER CO. 


Shop—Selects—Common 
Dimension 
Pattern—Flask 
WRITE 


714 Railway Exchange Bldg., 
Chicago 4 






















Western 
Lumber Products 


Prompt, efficient shippers of big 
mill, excellent quality, rightly- 
priced Fir, Hemlock, Cedar, 
Spruce, Red Cedar Shingles, Idaho 
White Pine, Ponderosa Pine, Cali- 
fornia Sugar Pine. We strongly 
subscribe to belief that a SATIS- 
FIED CUSTOMER is greatest asset 
of any institution. 


J. G. Kennedy Lumber Co. 


Henry Building, SEATTLE 





- - « PEOPLE & PLACES 


RES CT EE. a ASS: MRA SRNR TI 


Mary Jane Hulbert, daughter of 
Fred H. Hulbert, Aberdeen, Wash. 
lumberman, was married Aug. 12 in 
Baton Rouge, La., to Lieut. James M. 
Richardson of Shamokin, Pa., now on 
active duty with the United States 
Army Engineers. The wedding cli- 
maxed a busy nuptial trip for Mr. and 
Mrs. Hulbert, who, before going to 
Baton Rouge, stopped in Denver 
(Colo.) to attend the wedding of their 
son, Pvt. Edward Hulbert, to Miss 
Beverly Hooker. 

Frost Snyder, prominent Tacoma 
and Vancouver, Wash., plywood oper- 
ator, is serving as technical advisor 
to the plywood division of the War 
Production Board at Portland, Ore., 
where he spends a major portion of 
his time. He is concerned particularly 
with facilitating the placing of orders 
for plywood used in war production 
plants and by the armed forces. 


Steves Sash & Door Co., Houston, 
Tex., is the only firm of its kind in 
this area to receive an “M” merit 
award from the United States Mari- 
time Commission. The firm was hon- 
ored Aug. 14, when Mrs. Sherman 
Freeborn of San Antonio, wife of the 
secretary of the company, served as 
sponsor at the launching of the SS 
Jesse Billingsley, the seventy-ninth 


Liberty cargo ship to go down the 
ways. Steves Sash & Door Co., hold- 
ing a prime joiner contract from the 
U. S. Maritime Commission for (8 
Liberty cargo vessels, installs interior 
woodwork, finished hardware, furni- 
ture, and refrigeration. 


John Dobson, president and general 
manager of the J. F. Anderson Lum- 
ber Co., Minneapolis, Minn., repre- 
sented the Northwestern Lumbermen’s 
Association at a recent midwest con- 
gressional conference, held for two 
days at the Hotel Radisson in Minne- 
apolis. Mr. Dobson told the congress- 
men that retailers can not now supply 
a fourth of the essential requirements 
of farmers in the area. 


Fire destroyed the Gibson Lumber 
Co. yard at Canon City, Colo., on July 
31. The fire spread to other nearby 
buildings, destroying a hotel, four 
residences, and railroad equipment. 
The blaze was brought under control 
after having dene an estimated dam- 
age of more than $150,000. 


Maj. Harrison M. Jones, ch: irman 
of the board of the R. T. Jones Lum- 
ber Co., Inc., North Tonawanca, ‘J. Y., 
and a veteran of World Wzr . who 
went back into active servic. .=2 day 
after Pearl Harbor, has been »«omoted 
to the rank of lieutenant-colsn |, head- 
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Thurston-Flavelle — 


Limited 


Port Moody, B. C. Canada 





Manufacturers of 


Red Cedar 
& Shingles 


Lumber 





ing industry. 





PLANER AND 
JOINTER KNIVES 


— — — also high speed knives and 
molding cutters for the woodwork- 


TAYLOR-STILES & CO. | Hatt Brown 
RIEGELSVILLE, NEW JERSEY 


V4 





Western Agents: 


W. W. Machine Co. 
St. Louis, Mo. 

















NEED A Good 
| Calculator? 


| Every Man who figures lumber footage can make good 
use of The Lumberman’s 


AMBIDEXTER 


It is named Ambidexter because of its unique arrange- 
ment, which permits left-hand manipulation, leaving the 
right hand free to write. 

Suitable for pocket, loading dock, yard, car or office. 


Only $3.50 per copy Postpaid 


AMERICAN LUMBERMAN 


431 S. Dearborn St.. Chicago 5, Tl. 


Order from: 
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quarters of the Buffalo Civilian 
Schools area, Army Air Forces Train- 
ing Command, has announced. The 
Buffalo area of which he is executive 
officer comprises Camp Curtissair and 
Camp Bell, training schools for ad- 
vanced airplane mechanics. 

Lieut. (j.g.) Douglas B. Jones of 
the R. T. Jones Lumber Co., North 
Tonawanda, N. Y., has been on leave 
for ten days. 

The engagement of Miss Janice 
Green of Tacoma, Wash., to Philip 
Garland, Jr., son of Philip Garland, 
vce president and general manager of 
the Oregon-Washington Plywood Co., 
Tacoma, was recently announced. 
Young Mr. Garland is now in training 
at the United States Army Air Force 
navigation school at San Marcos, Tex. 


P. S. Nichol Lumber Co., St. Charles, 
lll. has changed its name to St. 
Charles Lumber & Fuel. 

W. Albie Barksdale, manager and 
exécutive vice president of Charlottes- 
ville Lumber Co., Inc., Charlottesville, 
Va., and active in retail association 
work, will be chairman of the cam- 
paign executive committee for the 
War :Fund Campaign to be held this 
fal! for the Charlottsville and Albe- 
marle Community and War Fund. 

Gent Reynolds has been transferred 
frém the Weyerhaeuser Sales Co. office 
at St‘ Paul, Minn., to the sales staff 
of she*company’s San Francisco office, 
to replace William Freeman, former 
San °Francisco sales representative, 
who is moving to Washington, D. C., 
as an attache of the War Production 
Board. 

Fire - undetermined origin on Aug. 
19 destroyed a large section of the 
retai' lumber yard of Isam Mitchell & 
Co., Brockton, Mass., at an estimated 
loss between $30,000 and $40,000. A 
single story storage section and a four 
story structure filled with finish lum- 
ber, paints and hardware were burned. 


Cockrum Lumber Co., Knoxville, 
Tenn., had three and a half acres of 
lumber and mill equipment destroyed 
by fire caused when lightning struck 
a transformer during an early morn- 
ing storm. Loss is estimated at 
$200,000, about half covered by insur- 
ance. Of the loss, $60,000 is ma- 
chinery. One-half million feet of lum- 
ber burned, only a small portion being 
saved. Several trucks were also de- 
stroyed. 

Announcement has been made of the 
coming marriage of Patricia Cowan, 
daughter of C. S. Cowan, chief fire 
warden of the Washington Forest Fire 
Association, Seattle, Wash., to Lieut. 
Jack Donald Coplen, U. S. Army. Miss 
Cowan is a WAC and for the past 
Six months has been stationed at 
Washington, D.°C. Her fiance is at 
Camp Haan, Calif. 


Dr. H. K. Burr, specialist in wood 
plastic materials, and Charles B. Nor- 
ris, expert on plywood strengths and 
engineering design formulas at the 
Forest Products Laboratory, Madison, 
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Wis., are now in England to exchange 
ideas with British experts on the use 
of wood in aircraft production, 
C. P. Winslow, laboratory director, 
has revealed. The two men arrived 
in England about mid-August and will 
remain for several weeks. Both made 
the trip at the invitation of the British 
ministry of aircraft production. 


Stuart Smith, formerly in_ the 
wholesale lumber business in Los An- 
geles, Calif., now a member of the 
OPA staff in Washington, D. C., 
passed through Los Angeles recently, 
en route to Honolulu on a government 
assignment. 
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Carl W. Watts, Oregon Lumber 
Sales, San Francisco, Calif., is on a 
trip down Mexico way looking over 
some timber holdings. 

John Newton Daniels, president of 
Dascomb-Daniels Lumber Co., Kansas 
City, Mo., was married Aug. 1 to Mrs. 
Raymond M. Havens, widely known 
Kansas City singer and a leading 
figure in church music activities 


throughout the middle West. 


The offices and much of the retail 
lumber yard of the Houts & Box Lum- 
ber Co., Bakersfield, Calif., were de- 
stroyed by fire on Aug. 15, with loss 
estimated at $56,000. 


In addition to 





Master Controller 





Not Only 


Records and Controls Drying Elements 
At Each End of Kiln Independently 


But Also 
Automatically Controls Roof Ventilators 


Seasoning aircraft lumber and other 
wood products going into the war pro- 
gram requires accurate control of all dry- 
ing elements. Moore Instruments are de- 
pendable and will aid you in drying lum- 





ber promptly and uniformly to meet gov- 
ernment specifications. 

Our modern laboratory is equipped to 
repair all types of recording and regulat- 
ing instruments—the work is guaranteed. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE 1, FLORIDA 
NORTH PORTLAND, ORE. 
VANCOUVER, B. C. 


MOORE J)Ry KILNS 
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the buildings and machinery, large gust, in the course of which he in- 


quantities of paints, oil, lumber, roof- spected tree farms and timberlands in 
ing paper, and other materials were Oregon and Washington, visited San 
destroyed. Francisco, and held conferences at Los 


Angeles with W. S. Rosecrans, na- 


The Inkster Lumber Co., Courtenay, tional president of the A.F.A. 


B. C., has taken over the business of 
McLean & Sons Lumber Co., Ltd., E. G. Hart has been appointed sales 
Cumberland, B. C. The firm will manager of the Firguson Door Co., 
operate its newly acquired business Los Angeles, Calif. 

under the name of the Plateau Lum- 


: Vernon Malloy, Washington, D. C., 
ber Co. 


representative of California Redwood 

Ovid Butler, executive secretary of Distributors, recently spent some time 
the American Forestry Association, on the Pacific Coast visiting mills and 
Washington, D. C., visited the West home offices of the organization’s 
Coast on a business trip in mid-Au- members. 































































Spokane Pine 


precision FRAME 


K-D Frames and Trim 
for War Projects 


We offer dependable service and values 
in stock or special millwork. Our years 
of experience in the production of qual- 
ity Ponderosa and Idaho White Pine 


products insure satisfaction. 


Shall be pleased to quote on stock items 
or have you submit details and specifica- 


tions for special designs for figuring. 


Spokane Pine Products Co. 
Long Lake Lumber Co. 
Spokane, Wash. 


TOXIC—PRESERVATION 
b APPROVED } 
NATL. DOOR MERS. ASSN. 






































New Sales Manager 
Appointment of Gilbert Gould as 
sales manager of the National Brass 
Co., manufacturers of builders hard- 
ware at Grand 
Rapids, Mich., is 
announced by Lou 
Dexter, president. 
Mr. Gould started 





Gilbert Gould 





with the company 
twenty-one years 
ago as an assem- 
bler and thus re- 
ceived his first 
experience with tubular locks and 
latches. His real “break,” as he calls 
it, came when he was assigned to the 
midwest sales territory, which took in 
Iowa, Minnesota, Wisconsin, Illinois, 
and a part of Michigan. Later he re- 
turned to the home office, taking over 
the duties of assistant sales manager. 
In his present capacity, Mr. Gould 
who has established himself as a ree- 
ognized authority on Tubular Locks 
and Latches, has direct charge of 
sales, merchandising and marketing 
operations for the National Brass Co., 
which is exclusive manufacturer in 
the United States for Dexter Tubular 
Locks and Latches. 





Contracts for Timber 


The Geo. C. Griffith Stave Co., with 
headquarters in Springfield, Mo., re- 
cently contracted for 15 million feet 
of standing timber in Arkansas, con- 
sisting of about 10 million feet of 
hardwoods—largely red oak—and 
about 5 million feet of virgin shortleaf 
yellow pine. The pine is dense and of 
soft texture. 

The timber will be logged to Harri- 
son, Ark., where band mill, dry kilns, 
and planing mill are located; and some 
of the oak will eventually be used in 
the oak flooring plant at Springfield, 
Mo. 

Will J. Lockwood is president of the 
company, which manufactures Lock- 
wood oak flooring. 


Sawmill Will Cease 
Operations 


On Aug. 19 the sawmill of the I. 
Stephenson Co. at Wells, Mich., sawed 
its last log—a hemlock—marking the 
beginning of the end of the long his- 
tory of this company. George N. 
Harder, general manager, announced 
that the sawmill operations of the 
company have been concluded because 
of an inability to get timber for con- 
tinuous operation. 

The dimension factory of the com- 
pany will continue to operate as long 
as there is sufficient lumber to keep 't 
gcing. Negotiations are under way for 
its sale and it is likely that the plant 
will continue to operate under new 
ownership. 

The I. Stephenson Co. still has be- 
tween 5,000,000 and 6,000,000 board 
feet of lumber in its stock piles, and 
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the yards operations will continue as 
long as there is lumber available for 
sale. 

The I. Stephenson Co. has been oper- 
ating under that name since 1888, but 
its history actually began a century 
ago. Isaac Stephenson entered the 
company in 1850 and in 1888 the firm 
name was changed to I. Stephenson 
Co. The annual capacity production 
of the sawmill was 36,000,000 feet. 


Big Watermelon Causes 
Furor in Chicago 

Having read of the big watermelons 
being grown down South this year, 
which require a sawmill to cut them, 
the editor of the People & Places de- 
partment was delighted to learn of 





Watermelon appropriately photographed on 
unique redwood table made from a_ plank 
which is probably one of the largest, if not 
the largest, ever produced in a sawmill, 
namely, 4 inches thick, 72 inches wide, and 
16 feet long, and was presented to the 
Builders Club by the late H. H. Hettler, 


Chicago lumberman. The plank was ex- 
hibited at the World's Columbian Exposition 
in Chicago. Standing around watermelon, 
left to right: R. M. Motherwell, chairman 
activities committee Builders Club; J. E. 
Watt, sales manager, Union Lumber Co.; 
Walter Hubbard, secretary-manager Builders 


Club. 


the big one sent from the biggest 
State in the Union to Sales Manager 
J. E. Watt of the Union Lumber Co., 
Chicago, by Ben C. Varner, well known 
lumberman of Dallas, Tex. The melon 
weighed 105 pounds and measured 5 
feet 4 inches around the long way and 
4 feet 6 inches around the core. It 
was grown near Weatherford in 
Parker County, Tex. Mr. Watt pre- 
sented the melon to the Builders Club 
of Chicago and about one hundred 
members of the Chicago building in- 
dustry enjoyed it. 


New Company Takes Over 


Sonora Products, Inc., announces the 
purchase of the plant and facilities of 
the Standardline Wood Manufacturing 
Co., Chicago, to be operated by the 
Sterling Wood Manufacturing Co., a 
newly organized Illinois corporation, 
for production of a line of cedar 
chests. 

Walter P. Roberts, who was con- 
nected with the previous firm for the 
last 27 years, has been appointed 
general manager of Sterling. All op- 


erations will be conducted from the 
plant in Chicago, which is now in 
limited production with the new 
models. 


Lumberman Establishes 
Foundation 


C. M. Gooch, Memphis, Tenn., presi- 
dent of C. M. Gooch Lumber Co., and 
Mrs. Gooch, who have for years 
assisted worthy young men and women 
to obtain an education, have just an- 
nounced the formation of the C. M. 
Gooch Foundation to carry on their 
work. The trust fund for the Foun- 
dation is expected to yield an average 





annual revenue in excess of $25,000— 
sufficient to keep from 75 to 100 boys 
and girls in school continuously. The 
Foundation is to continue in operation 
for 35 years, at the end of which time 
the Trust Fund is to be liquidated and 
distributed to schools and colleges in 
the direct proportion’ of number of 
students they have received from the 
Foundation. 

The Foundation is for the benefit of 
poor boys and girls from east Arkan- 
sas, north Mississippi and west 
Tennessee. Mr. Gooch limited the 
area from which the potential students 
could be drawn because “I want to let 





About trees 


For vacation this year spend 
your time close to home. It's 
patriotic. Visit a wooded spot 
you have not seen for some 
time. Note how the trees have 
grown. 








Yellow Pine 





Trees DO grow, you know. 
For over forty years KIRBY has 
been capitalizing on this fact. 
Forests have been watched, 
protected and nurtured. Nature 
has been assisted by modern 
forestry. As a result, KIRBY 


o~ 


es CAM heed 
"SO 


_ 
- Sig 
( 





forests are reproducing at a 
rate that will amaze you. 


For future homes, too, the 
KIRBY organization will be 
ready with “A Wood for Every 
Purpose.” 


LUMBER 
CORPORATION 


Southern Hardwoods 


"A Wood for Every Purpose’ 


KIRBY BUILDING 
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GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 


genuine WHITE PINE strove: 


Genuine STROBUS) 
Air-Seasoned e Water-Cured 


For 100 years, 1842-1942. Capacity 30 million {. annually 
Memt ere N. W .L. D. Asen. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment 





SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
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WRITE US! AIR MAIL ONE DAY EACH WAY! 


ENGLE® WORTH [2 


SC anpeF 
CT amber P 7 
McMINNVILLE, OREGON 























acturers 
2° 


R c 
ELMER R.WORTH 
ey 


fi 
yon 4 
|_West Coast Forest Propucts } 














my money help those sections which 
gave it to me.” His firm has mills 
at Vicksburg, Grenada, and Jackson, 
Miss., and at Memphis; large planta- 
tion holdings at Hollandale, Miss., and 
a stock farm at Jackson, Miss. 

The board of managers who will 
administer the Foundation is composed 
of Cecil A. New, secretary-manager 
of the Southern Hardwood Traffic 
Association, Longstreet Heiskell, at- 
torney, and Louis E. Rugg, Memphis 
business man. Mr. and Mrs. Gooch 
will have no connection with the 
Foundation their resources are estab- 
lishing. 


Appointed Manager 


Lloyd L. Miller, formerly in charge 
of production control and engineering 
planning for the 
woodworking de- 
partment of 
Western Electric 
Co., has been ap- 
pointed manager 





Lloyd L. Miller 
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Change Your Saws to Simonds 


1, «ar 2° 


> Inserted tooth 


Cut more lumber at less 


etpense, and no saw trouble. Saw returned 2nd day as 


anew one, at about '. the cost of new SAVE on 2',; 


edger sawn, alse on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian. Miss. 








WHITE PINE {¢2*~ 


California White 


Also and Sugar Pine 
Fir Wallboard Set coc: products 


William Schuette Company 


New York 
Office ti East 42d St. PITTSBURGH, PA. 





DYKE BROS. 


Mfrs. and Jobbers of Building Materials 


Little Rock, Ark. Dallas, Texas 

Fort Smith, Texarkana, U. S. A. 
Oklahoma . Okla. Memphis, Tenn. 
Kansas City, Mo. Chattanooga, Tenn. 
Jo Mo. New Orleans, La. 


Shreveport, La. Birmingham, Ala. 
Houston. Texas 


J JAMES W. SEWALL N 


Consulting Forester 


JAMES W SEWALL 
Old Town, Maine 
Established 1910 


PHILLIPS & BENNER 
Ruttan Block 
Port Arthur. Ontario 












of the U. S. Ply- 
wood Plant at 
New Rochelle, 
N.Y. 

Mr. Miller, who 
also has been connected with The 
Whittelsey Co., Bridgeport, Conn., 
manufacturers of laminated airplanes, 
is a design engineer, development en- 
gineer and production expert in the 
lumber, plywood, and allied fields. 

At the present time U. S. Plywood’s 
New Rochelle plant is manufacturing 
molded plywood parts for airplanes 
and other war purposes. 





Adds Selling to His Services 


J. C. Baris Lumber Co., wholesaler 
of softwoods and hardwoods in Brook- 
lyn, N. Y., has announced the affilia- 
tion of Alfred C. Sherman with its 
organization. Mr. Sherman will con- 
centrate his efforts on the sale of ply- 
wood, in which field he is well known 
from his past activities as representa- 
tive of the Douglas Fir Plywood Asso- 
ciation in New England. In his five 
years in this field of activity, Mr. 
Sherman has developed a wide ac- 
quaintance as adviser to those in the 
field of distribution, and among engi- 
neers and architects, and in his new 
position he will continue to offer his 
services to those who may be inter- 
ested in plywood. 


Last Winter's Deep Snow 
Delays Tie Drive 


The thirtieth annual tie drive of the 
Wyoming Tie & Timber Co. landed at 
Riverton (Wyo.) boom on Aug. 23. 
The crew was made up chiefly of 
Arapaho Indians, with a sprinkling of 
old time river drivers to take the lead 
in the rough spots and, everything 
considered, they did very well. 

The drive was later than usual this 
year, due to the heavy and prolonged 
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run off of water following a winter 
of unusually deep snow which ranged 
up to 12 feet in depth at the camps 
at higher altitudes. The snow forced 
suspension of work for several] 
months, and the drive is the smallest 
since 1914, numbering only 153,000 
ties—about one-third of normal. 

An Allis-Chalmers bulldozer was 
used for the second year for breaking 
landings and, with the experience 
gained last year, it proved most suc- 
cessful and saved a lot of manpower 
and time. 

Production of ties for the 1944 drive 
is well started and while there is a 
continuing shortage of woods workers 
and sawmill men, the company hopes 
that with favorable weather and a 
normal winter, it will have a fair 
production. 


. . Obituaries 


JOHN CAMERON, 67, for’ twenty 
years with the Swayne Lumber Co., 
until it ceased operation several years 
ago, died recently at his home near 
Oroville, Calif. 





ROY C. CORLETT, 57, secretary and 
vice president of R. J. Corlett & Sons, 
Lansing, Mich., died Aug. 10, following 
a brief illness. He had been in the 
lumber business in Lansing for twenty- 
one years. Prior to that time he was 
associated with his father in the lum- 
ber business at Hillsdale, Mich. Sur- 
vivors include his daughter, mother, 
sister, and three brothers. 


HENRY A. DUMDEY, 69, identified 
in the Wisconsin lumber industry for 
fifty-five years before he retired from 
active business last January, died un- 
expectedly of a heart attack in an 
Oconto (Wis.) hospital Aug. 26. He had 
been residing at his summer home 
where neighbors found him ill and re- 
moved him to the hospital. With Otto 
Engeland and Frank Gerl as partners, 
Mr. Dumdey organized the Manitowoc 
(Wis.) Lumber Co. Mr. Dumdey con- 
tinued as head until he disposed of his 


interest and retired from the lumber 
business last January. For many years 
he had been active in the Wisconsin 


Retail Lumber Dealers Association, as 
well as in local business and fraternal 
groups. Surviving are his widow, a 
son, two daughters, and a sister. 





HARRIS M. FARBMAN, 70, president 
of the American Lumber Corp., which 
he established about twelve years ago 
in Baltimore, Md., died Aug. 26 In a 
hospital there, to which he had been 
admitted a week before. He had spent 
considerable time in Florida during 
the last year because of ill health. Mr. 
Farbman is survived by his widow and 
Farbman, 


two sons, Jack and Dewey 
who are also associated with the Amer- 
ican Lumber Corp. 

R. M. FARRAR, 73, prominent lum- 
berman, banker, and civic leader of 
Houston, Tex., died in a hospital there 
on Aug. 17, following an illness of a 
week. Mr. Farrar started his career 


when he was fifteen, working in 4 
shingle factory. In 1896 he became as- 
sociated with the Texas & Louisiana 
Lumber Co. and in 1902, with Jesse H. 
Jones, he established the South Texas 
Lumber Co., which Mr. Farrar operated 
for ten years. He organized the Farrar 
Lumber Co. in 1912, and established 
lumber yards throughout the State. In 
1915 he became president of the Na- 
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tional Bank of Commerce, from which 
he retired six years later; three years 
iater he became president of the Union 
National Bank. For more than half a 
century Mr. Farrar was a leader in 
pusiness, industrial, and civic affairs of 
Houston. He served as treasurer of the 
Lumbermen’s Association of Texas for 
several years and in 1927 was given the 
Rotary Club award for outstanding 
service to the city. He was also a past 
chairman of the Houston Housing Au- 
thority. Survivors include his widow, 
three daughters, a sister, and six grand- 
children. 


ANDREW GRAY, SR., 78, retired 
lumberman, died in a Gulfport (Miss.), 
hospital on Aug. 16, following an ill- 
ness of several days. Survivors include 
four daughters and a son. 





N. N. (BOSE) HICKMAN, 76, who had 
been in the lumber business for forty 
years, died at his home in Brookhaven, 
Miss.. on Aug. 14. Surviving are his 
widow, a daughter, and two sons. 





EVERETT ELLSWORTH (“ECK”) 


JOHNSON, 67, operator of the C & D 
Lumber Co., Camas Valley, Ore., died 


recently. A son, a daughter, a brother, 
and two sisters survive. 





E. I. JOHNSTON, treasurer of the 
Johnston Lumber Co., with headquar- 
ters in Kewanee, IIll., until six years 


ago when ill health forced his retire- 
ment, died in a hospital there on Aug. 
13. Survivors include his widow, a 
sister, and two brothers. 





THOMAS J. KERR, 85, president of 
the Kerr Lumber Co., East Liverpool, 
Ohio, died in a hospital in that city on 
Aug. 16 after a long illness. His widow 
and two sons survive. 





HUGO MAYER, 58, prominent lum- 
ber and mill executive who recently 
retired, died Aug. 26 at his home in 
Woodhaven, Queens, N. Y., following a 
stroke. After being connected with 
several lumber companies, Mr. Mayer 
established a business of his own in 
1985 in Richmond Hill, Queens, which 


he sold in 1941 because of ill health. 
He remained, however, under the new 
owner until his final retirement. Sur- 
Viving are his widow, a daughter, two 
sisters, and a brother. 


J. KERR McCARTY, 67, president of 
the J. Kerr McCarty Co., Ine, and a 
lifelong resident of McDonald, Pa., died 
at his home there on Aug. 23, following 
an illness of several years. Surviving 
are his widow, four sons, a daughter, 
a brother, and three grandchildren. 





HERBERT SPENCER PALMER, 74, 
who was a partner in the lumber busi- 
hess of the late James Crowell in New- 
ark, N. J., died Aug. 12 in Kingsport, 
Tenn., where he had lived the last three 
years. A native of Newark, Mr. Palmer 
had been in the lumber business there 
more than forty years, and was active 


in civic enterprises. Surviving are his 
Widow, a son, a daughter, and five 
srandchildren. 

NILS M. QUIST, 46, a member of 


Quist Bros. & Co., Hayward, Calif., died 
July 19 in an Oakland hospital. He is 
survived by his widow, a daughter, a 


Son, his mother, three sisters, and a 
brother, 

W. FRED REDFERN, owner and 
perator of Redfern Lumber Co., Jef- 
ferson, S. C., died of a heart attack in 


a Charlotte (N. C.) hospital on July 25. 
He is survived by his widow, a daugh- 
ter, and two sons of Jefferson, S. C. 


L. E. SMOLLEN, 40, sales manager 
of the Port Lumber Co., Beaumont, 


ex., was killed accidentally Aug. 14, 
When a revolver he was cleaning went 





off, the bullet striking him in the heart. 





AMERICAN LUMBERMAN, september 








ADVERTISING 





TOO LATE TO CLASSIFY 


CARPENTERS APRONS 
Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 


Wanted—EMPLOYEES 


YARD SUPERINTENDENT 
For large retail lumber yard in southeastern 
Wisconsin. Must be well versed in White 
Pine, Hardwoods, Fir and Yellow Pine. Plan- 
ing Mill in connection. State qualifications, 























experience and age. 
Address ‘“G-67,’’ American Lumberman. 
WANTED 
Man to sell applied roofing and sidewall 


material to farm trade in Northern Illinois 
territory. THE HUNTER CoO., 81 College 
Ave., Dixon, Ill. 


YARD MAN FOR A SECOND MAN 
In retail lumber yard. Must know how to 
wait on trade and figure lumber. Good op- 
portunity for advancement. 
Address ‘‘H-37,’’ American Lumberman. 


PLANING MILL MAN 
For small plant with American Resaw and 
91 Yates Matcher”, in Mississippi town of 
about 10,000. Need man competent to grind 











Wanted—EMPLOYEES 








LAYOUT AND BILLING MAN 
Familiar with special millwork. Give full 
information first letter. 

Address “H-59,’’ American Lumberman. 


Wanted—EMPLOYMENT 


A-1 SECRETARY-STENOGRAPHER 


In Chicago. Lumber experience and best 
references. Salary $35.00. 
Address ‘“H-56,’’ American Lumberman. 


WOODWORKING FACTORY SUPT. 


Special millwork; capable detailer and biller; 
experienced in setting up machines and 
teaching men and women how to operate 
them successfully. A good record. 

Address “H-66,’” American Lumberman. 


SUPERINTENDENT 


Thoroughly experienced yellow pine & hard- 
wood lumberman, with more than 20 yrs. ex- 
perience as superintendent with best lumber 
manufacturers in the South, wants to make 
a change in next 60 days. Am thoroughly 
competent to take complete charge of any 
saw and planing mill operation from stump 
to car. Any size operation considered with 
daily capacity from 50,000’ to 500,000’. Pre- 
fer to locate in Southern States. Can or- 
ganize and operate your properties at maxi- 
mum production and efficiency at lowest 
possible cost. Will take your operation on 
six months trial and at the end of the period 
if I am not doing just that, I will step out. 
Am employed and can furnish excellent ref- 
erences from leading lumber mfrs. Write 
me what you have. Let’s see if we can 
make a trade that will be mutually satis- 
factory to all concerned. 
Address ‘H-65,’’ American Lumberman. 


HARDWOOD INSPECTOR 


Wants position as Inspector or Foreman. 
Address “H-62,’’ American Lumberman. 


MANAGER OR ESTIMATOR 


10 yrs. Mgr. large retail lbr. yard & plan- 
ing mill. 2 yrs. Mgr. 7 line yds. 7 yrs. 
representative large sash & door manufac- 
turer. Const. exp. Design, draw plans. 
Age 45, married, excellent health, Will 
go anywhere; 30 days acceptance. 

Address “H-47,’’ American Lumberman. 


MILLWORK ESTIMATOR 
































knives, handle machine and keep up band Cost control and sales contact experience. 
saws. Give age, experience, salary expected. Estimator for past 17 years. Draft exempt. 
Address ‘“‘H-55,’’ American Lumberman. Address “H-48.” American Lumberman. 
MANAGER COMPETENT INSPECTOR 
Eastern Wholesale Lumber Dealer wants Young man, 10 yrs. experience hardwoods, 
Manager for Industrial Sales Department white pine, yellow pine & hemlock, would 


who is familiar with sources of supply, in- 
dustrial requirements and acquaintanceship 
with Industrial Buyers. Advise qualifica- 


tions. 
“H-49,"" American Lumberman. 


Address 
ASST. MANAGER & SALESMAN 


Retail lumber company. Good _ industrial 
town. Excellent opportunity. Must have 
good character and personality. 

Address ‘H-57,’’ American Lumberman. 


HARDWOOD INSPECTOR WANTED 


Man to take charge of Yard at Marienville, 
Pa. inspecting 10M’ or more per day. Do 
not want any booze. Four years work. 
J. P. DODGE & SON, Box 368, Ashtabula, O. 


OFFICE AND YARD MEN 


Because of building restrictions in certain 
localities, some men with office and yard 
experience in retail lumber are now turning 
to other employment not altogether to their 











liking. If you are such a person, communi- 
eate with BARR LUMBER COMPANY, 


Santa Ana, California. certifi- 


cate required. 

OFFICE MANAGER 
Qualified to supervise all accounting proce- 
dure for chain yard concern, including cred- 
its and _ collections. Excellent future for 
competent man. State age, experience, sal- 


Availability 





ary desired, and if possible enclose snap- 
shot of self. Location, central Michigan. 
Address “H-69,’”’ American Lumberman. 





LUMBER SALES REPRESENTATIVE 
Reliable and growing wholesale and manufac- 
turing concern wants an experienced Lumber 
Salesman to establish Chicago sales office 
and call on the industrial, railroad and re- 
tail trade, selling West Coast and Yellow 
Pine products. Knowledge of the Chicago 
territory would be very helpful but not es- 
sential. Wonderful opportunity for a pro- 
gressive, hard working, conscientious man. 
Salary, expenses and bonus arrangement. In 
applying please give age and all qualifica- 
tions. All communications kept strictly cen- 
fidential. 

Address ‘‘H-74"’, American Lumberman. 


FOREMAN : 
Assistant planing mill foreman. Must be 
capable of taking full charge. Give age, and 
experience. 
Address “H-75", 





American Lumberman. 


4, 1943 





like to have job on West Coast with old re- 
liable concern. Willing to learn business 
from ground up. 

Address “H-71,’” American Lumberman. 


Wanted— 
BUSINESS OPPORTUNITIES 


PURCHASE OR LEASE 
Wanted to purchase one-half interest, or 
lease outright, company store by party thor- 
oughly familiar with modern merchandising. 
Address ‘“‘H-28,’’ American Lumberman. 


Wanted—RETAIL LBR. YARDS 


RETAIL LUMBER YARD WANTED 
Private party interested in buying a well 
established retail lumber yard. Give par- 
ticulars. Willing to give manager an inter- 
est. Also will consider starting a new yard 
if suitable location could be found. 

Address ‘‘H-58,’’ American Lumberman. 


~Wanted—USED MACHINERY 


WANTED TO BUY 
20 to 30 Ton Locomotive Crane. 
10 to 20 Ton Gas Locomotive. 
1,000 GPM Underwriters Fire Pump. 
15,000 to 20,000 Gal. Oil Tank. 
2—50,000 to 100,000 Gal. Tanks on Towers. 
THE DARIEN CORPORATION 
49 East 41st St., New York, N. Y. 


BOXBOARD MACHINERY WANTED 
We are in the market for nailing machines 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen 
Johnson or Morgan Matchers. Edge Trim- 
mers, Squeezers and Band Resaws, and any 
other box equipment used in box working 
factories. 

Address “E-78", 


GOOD PORTABLE SAWMILL 
Up-to-date No. 3 or 4 Yates American; good 
condition, right price. Wire or phone 49, 
GEORGE MANTIN, North Freedom, Wis. 


WANTED 
A Band Resaw, motor driven. STREETER 
LUMBER COMPANY, Keokuk, Iowa, 






































American Lumberman. 
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Wanted—USED MACHINERY 


Wanted—LBR. & DIMENSION 


For Sale—LBR. & DIMENSION 








WANTED 
1 Vertical Boring Machine—& to 12 
Spindles. 
I—3 Spindle Horizontal 
with foot operation or automatic, 
Best Price delivered Springtield, Mo. 
TOOMBS-FAY COMPANY, P. O. Box 1365, 
South Side Post Office, Springfleld, Missouri. 
WANTED 
24”x6”" or 8”, four-side Planer 
metal bearings, square heads, 
tion, Make and Model number; 
knives and all accessories, 


Gang 


Boring Machine, 





& Matcher, 
State condi- 
itemize heads, 
price. 


Frick 
to 24’ 


Circular Mill No. 1 or 01, 
three or four block Carriages; prefer 
roller bearing, with dust chain, Edgers, ete 
State condition, length of mandrel, babbitt 
or roller bearing; saws, and full details, 
price 

Address “H-73," 


with 18’ 


Lumberman, 


Wanted—MISCELLANEOUS | 


a 


American 





RAILS WANTED 
Principally 16-20-25-30 Ib. 
THE W. H. DYER CO. 

Fullerton Bldg., St. Louis, Mo. 


RAILS: ANY SIZE OR QUANTITY 
Particularly 20 lb. 25 Ib. 30 Ib. 35 Ib. & 40 Ib. 
Secure our price before selling. 
MIDWEST STEEL CORP., 

Charleston, W. Va. 


WANTED TO BUY 
30 single double deck camp bunks, new or 
used. NEWBERRY LUMBER & CHEMICAL 
CO., Newberry, Michigan. 











WOOD TURNERS WANTED 
Chicago manufacturer wants to place order 
for large quantity of spindles from 2 inch 
stock for immediate delivery. Communicate 
with us and we will submit sample. 

ROYAL CREST PRODUCTS CO. 
187 N. LaSalle St., Chicago, Ill. 








For Sale—RETAIL LBR. YARDS 


80. CALIFORNIA LUMBER YDS. 
Advise amount investment wanted. TWOHY 
LUMBER CoO., Pet. Sec. Bldg., Los Angeles. 
Lumber Yard Brokers for over a quarter of 
a Century. 


RETALL LUMBER AND COAL YARD 
In northern Illinois, located on private rail- 
road switch. Includes monorail, coal stor- 
age of 1000 tons, also batching hopper and 
storage bin for hard materials, etc, Owners 
have other interests. 

Address “‘H-34,"" American Lumberman, 


LUMBER AND COAL YARD 
Including real estate in R. R. division town 
of 900 pop. in southern Illinois, Il} health, 
reason for selling. J. A. VAN SICKLE, 
Tamms, Illinois. 

















7 For Sale 
_ TIMBER & TIMBER LAND 


663 AC RE: FINE —TUMBER © TR: ACT 
Big Indian Mountains, N. Y., beautifully 
situated; game and fishing; standing tim- 
ber; birch, hard, soft maple, beech, hemlock, 
Write for details BOX 835, 1474 Broadway, 
New York, N j 





‘Wanted—LBR. & DIMENSION. 


WANTED 
200 M ft. each 5/4” & 8/4” Nos. 
com hard maple. 
100 M ft. No. 2 common and better %” beech. 
High priority ratings and prompt shipment. 
Address “G-90," American Lumberman, 








1, 2 and 3 





WANTED 

core stock, casket, furniture 
AD or KD, Rgh. or 
What have you? Wire collect. 
BERRY, Grand Rapids, Mich. 


Panels, crating, 

and construction lumber 

Surfaced. 
PAUL B. 





FOR SALE 


PONDEROSA PINE—VIRGIN STAND 


million feet, located 


New 


Approximately 7 


near Albuquerque, Mexico. 


Will consider any reasonable’ proposi- 


tion from reliable concern for removal 


FOR SALE 
B&Btr., flat grain Sitka 
3200 bd. ft, 4/4. 4 
4000 bd. ft. 6/4. 2100 bd. ft. 8/4 
Thoroughly air dried. RWEL. All suit- 
able aircraft grade has been removed. Wij] 
consider best offer, BRUNSWICK-BALKE- 
COLLENDER CO., Muskegon, Mich, 


TRIM-PAK 
Diercks Arkansas Pine, carton packed 
Pak. About 400 sides door and window trim 
in backband pattern and 400 sides in 3%” 
moulded casing pattern, Nice assortment of 
stock sizes in each pattern, ABINGTON 
LUMBER CO., Dalton, Pa. 


Spruce, rough 
7800 bd. ft. 6/ 








DOWELS 

Offer prompt mill 

165/16 hardwood 
long. 

Address “H-63," 


shipment 
dowels not 


7/16, 
exceeding 


American Lumberman, 





FOR SALE 
6 cars—4x4—8 to 12’. No. 2 & Btr 
green mixed hardwoods, 35.00 
90% 8’. 
5 cars 2x4 to 2x8 S48 
Sound Square Kdge, 
GALENNIE, Box 


rough 
f.o.b. mill, 


treen hardwoods, 
$38.00 f.o.b. mill. B.S, 
1074, Shreveport, La 
HARDWOOD CROSSTIES 

Green, untreated, &% ft. long. One car- 
load or one hundred carloads. OPA con- 
tractors price f.o.b. ast points. FLOYD 
Hl. STARK, Medora, Ind, 





FOR SALE 
3/16” Box Grade Plywood Clippings in 4”, 
5” and 6” widths, from 8” to 48”. long, 
Long & straight grain with nail holes on 
the edge. Footage counted to cut your size 
at 2c per sq. ft. net, f.o.b. Detroit 
Address “H-61,"" American L eaadermean 


PILING “AND” ‘POSTS 

order, Cedar and Lodge 
Piling. We solicit your 
LUMBER COMPANY, 





POLES, 
We can ship to 
Poles, Posts, and 
inquiries, ROBBINS 
Colville, Washington, 





DRY EDGINGS 
3 carloads of dry soft wood edgings, 15% 
hard wood mixed in, 4 ft. length, all bun- 
dled; $3.75 per cord, f.o.b. cars Glidden, 
Wisconsin. Write to P. O. Box 297, Monroe, 


HARD MAPLE WANTED and marketing. Wisconsin. 
200,000 feet per month each 6/4 and 8/4. 
Also beech and 4/4 cherry. High priority 
ratings. H. G. IRWIN LUMBER CO., Gar- 
land, Pennsylvania. 





FOR SALE 

20,000 bd. ft. 5/4 F.A.S. plain White Oak 
thoroughly air dried, heavy, 10’ to 12’. Price 
- Box 504, Staunton, Va $109.50 per M bd, ft. f.o.b. Muskegon, Michi 
WANTED FOR CASH enn. x24". 9 


Carloa f odds and rejects in ldings and 50,000 lineal ft. 1% ee 
roe ay ee en eer ee ee lengths, S4S and kiln Whee + * R&btr. 


BISSELL WRECKING co. , Pine. Pa a 
Grand Ave., Elmwood Park, TI. consider bes! or, 
wieaent en Park 1138- . For Sale—BUSINESS BALKE-COLLENDER CO., 
OPPORTUNITIES 


FOR SALE OR LEASE 
Woodworking facilities in central Indiana 
town. Available labor and materials. 

Address “H-36,’"" American Lumberman. 
LUMBER-FUEL-FEED-GRAIN BUSINESS 
In wealthy farming and lake region in 
southeastern Wisconsin. All buildings are 
modern and good repair. Old established, 
fully equipped lumber yard, coal yard, grain 


For Sale—MISCELLANEOUS 
elevator and ground feed _ business. Will = 


sacrifice for quick sale. Owner retiring. SPECIAL OFFER 
Address ‘‘H-45."". American Lumberman. 80 


SAW MILL FOR SALE Heavy Duty Used Cast 


S. J. SACHS 





to 14 
Yellow 





BRUNSWICK- 
Muskegon, Mich. 





7834 W. 








CUTTING ORDERS WANTED 

We have 2,000,000 feet of large Hemlock 
trees and about 600,000 feet of dense high 
ridge yellow pine which we would like to 
cut into large timbers, dimension and boards. 
Will be sawing about 15,000 feet per day by 
Sept. 15th. GRAHAM LUMBER COMPANY, 
Frankfort, Kentucky. 








WANTED: WOOD LATH 








UP TO 5 CARS 








or 48”—any grade. Wire price 








and grade and how soon they can be 


loaded. 





Steel 
SMITH-ORR COMPANY 


14351 W. Warren, Dearborn, Mich 














PEELED WHITE OAK PILING 
Want 100 pieces 14” two feet from butt 6” 
top 50’, 55’ and 60’ long. THURESON 
LU MBER ( ‘O., 13336 Livernois, Detroit, Mich. 


WHITE ASH SNOWSHOE STRIPS 
5/4x1144"x10'6”, green, straight grained, clear 
of defects, sawn from small logs. High 
preference rating. 

NORTHLAND SKI MFG. 
2306 Hampden Ave. St. 


WANTED 
4/4, 5/4, 6/4, 8/4, 10/4, 12/4 & 16/4 No. 2 
Com. & Btr. (hearts out) hard and soft 
Maple, Birch, Cherry and White Ash, green 
or dry. WARREN ROSS LUMBER COM- 
PANY, Falconer, N. Y. 


TRUCK OR CAR-LOAD LOTS 
Black Walnut Logs 14” or over. 
Flitch cut Walnut 7” or over face cut. 
FLAIG BROTHERS, Millvale, Pa. 


WANTED—HARDWOOD BALLS 


Large quantities 1%”, 3”, and 3%” 
Address ‘‘H-64,"" American Lumberman. 


64 

















COMPANY 
Paul 4, Minn. 





6’ multiple 
feed, 
four 
wide 








boring 
com- 





a ha Filer & Stowell | double-cut Band LOGGING RACKS 
Mill, located on Coulee Lake, at Kettle Falls, ee al F are - storage bins. 
Washington. Plenty timber available. For Por Railroad cars sis -— ~—ll 
information write No priority required. 
PINE FOREST LUMBER CO. Sketch gladly furnished. 
S. 815 Lincoln St. Spokane, Washington IRON & STEEL PRODUCTS, 
FOR SALE 424 S. Brainard Ave. 
Old established retail lumber yard and “lane 33, Illinois 
a gag business in small town in er 
southern linois. Entire stock, buildings 
and beautiful modern home for sale. Busi- For Sale—USED MACHINERY 
aoe 7, going omnes with wide country 
trade erritory. rogressive small town, 
good schools and Pe Ae Reason for of- EARLE HART WOODWORKING MACH. C0. 
fering for sale—other interests elsewhere. Large selection of Modern_ Bal seas 
Address ‘‘H-67,’"” American Lumberman. Motorized Used Machines. Get our PF 
- and list before buying. 
FOR SALE Chicago. Illinois Greensboro, N. C ld 
A small compact, all-electric planing mill, 565 W. Wash. Blvd. Davidson Dr., Sedgefle 
well located in small Southern city, includ- Ph.: Andover 3340 Phone: Greensboro 9633 
ing two good small sawmills. Good equip- - 
ment. About 400,000 ft. of Yellow Pine FOR SALE aoe open-batk 
and White Pine on sticks, 3,000,000 ft. of ome Bete, eS. 2 I aeons 
standing timber. Ideal setup for several nailer, fitted with clinching attachmen 
yards that want to control their own supply. ranged for pulley drive. — —_ 
Investment not large. One Mereen-Johnson No. 435, 
Address “H-68,’’ American Lumberman. cut-off and equalizing machine, chain 
. for motor drive, has four saws and 
WOODWORKING MILL FOR SALE chain beams, handles stock up to 34 
Land, buildings, machinery of Nebraska and 6’ long. 
woodworking mill, formerly used in manu- One Yates No. 2 horizontal radial 
facture of bank and post office fixtures, for machine with No. 1 spindle equipment 
sale as a single unit. Address RECON- plete. 
STRUCTION FINANCE CORPORATION, All the 
1208 WOW Building, Omaha, Nebraska, for 
complete details. 


above in first class mechanical 


operating condition. 
Address ‘‘H-60,” 








American Lumberian. 


September 4, 1943, AMERICAN LUMBERMAN 





